


The Service Preferred by Bankers... 





brings them all 


together! 





Specializing in businesses with 
MARKETABLE ASSETS 





The buying and selling of going businesses is 
an important factor in the health and vitality of 
our over-all economy. 

Thousands of businesses change hands every 
year. They may be offered for sale because of 
retirement, death, health of the owner, other 
interests, or a variety of reasons. 


When a business changes hands, it remains an 
asset to the community — and in many instances 


the transaction may require banking services, 
thus directly, as well as indirectly, benefiting 
the banking system. 

Even in the case of businesses with financial 
problems — new owners, aggressive management 
and new capital can create a healthy economic 
situation. 

In common with banks, Trans-Continental 
deals in businesses with marketable assets. 

No business, however, is sold by accident. It 
takes proper promotion in the right places, plus 
the know-how, organization and contacts that 
Trans-Continental has developed to find buyers. 

Trans-Continental renders a specialized 
service on a national level — one that results in 
bringing buyer and seller together, to the advan- 
tage of the banker and broker. 


TRANS-CONTINENTAL CLEARING HOUSE 


1260 N. Dearborn Street 
Chicago 10, Illinois 


WEST COAST OFFICE 
Los Angeles, Calif 
































SEE YOU IN THE SUNSHINE 


... at Miami, Florida, April 25 to 27. Miami, the 
Riviera of America, is host to the 23rd Annual Con- 
vention of the Independent Bankers Association. 
If we don’t see you aboard the IBA special train... 
we'll meet you in Miami at the Golden Gate Hotel. 
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Letter 
to the 
Editor 








MAKEUP OF FDIC BOARD 
To the Editor: 


I am one small town banker who believes 
that the Robertson omnibus bill in Con- 
gress should be amended to provide for 
mandatory representation for state banks 
on the FDIC board. 

I believe this idea should have the back- 
ing of all independent bankers, especially 
those with state charters. 

Frankly, I am surprised that this man- 
datory representation for state banks has 
not been provided for long before now. I 
can see no reason why mandatory repre- 
sentation should be given to national banks 
in a corporation that, numerically, insures 
almost two state banks for every one na- 
tional bank. 

It is simply not equitable for national 
banks to have representation on the FDIC 
board without giving the same treatment 
to state banks. 

In reading the omnibus banking bill I 
note that section 25 of title III gives the 
FDIC authority to pass on the merger of 
state non-member banks. I believe this was 
included in the act to control mergers and 
consolidations. 

It would seem questionable that federal 
banking agencies are enthusiastic about 
controlling mergers in view of their past 
record. I believe that since 1950 some 460 
mergers have been approved by the Comp- 
troller of the Currency while only 22 have 
been denied. 

If the omnibus bill had required ap- 
proval of each merger by each state finance 
department, as well as the federal banking 
agency, I believe our dual banking system 
would have been given more adequate rec- 
ognition. 

All small business, including banks, has 
a constant struggle. Certainly a strong, dura- 
ble banking system is essential if our rural 
sections are to continue in their battle to 
exist. 

Mandatory representation for state banks 
on the FDIC board would be a great help 
to those banks and would be added insur- 
ance for the protection of our dual system. 


E. E. ROMINES 


Cashier 
The Bank of Houston 
Houston, Missouri 
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“T think you'll have to admit mine is 
a real hard luck story.” 
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Court Okays Cross County 
Branches in Pennsylvania 


Cross-county branching in Penn- 
sylvania has been given the green 
light by a court decision which over- 
ruled the state secretary of banking 
and approved a merger and a cross- 
county branch in Dauphin and Cum- 
berland Counties. 

The decision, by Justice John C. 
Bell of Pennsylvania’s Supreme 
Court, authorized the merger of the 
Dauphin Deposit Trust Company of 
Harrisburg and the Carlisle Trust 
Company of Carlisle. Under the mer- 
ger, Carlisle Trust will become a 
branch of Dauphin Deposit. 

Soon after the decision was an- 
nounced, Harrisburg National Bank 
and the Second National Bank of 
Mechanicsburg announced merger 
plans. Second National would be- 
come a branch of Harrisburg Na- 
tional under the proposal. 





Cover Photo 





A baby chick, symbolic of 
Spring and the Easter Season, 
brings a happy smile to the face 
of Wendy Denzer, who got the 
opportunity to hold the chick 
during a tour of her Brownie 
Troop through a hatchery. 

Each member of the troop, at 
the next meeting, was asked to 
give her impressions on the tour. 
Said Wendy, “What I liked best 
was holding the baby chick and 
having my picture taken.” 

The chick she holds had just 
emerged from an egg in the tray 
at left. Wendy is 8 years old and 
a member of Troop 7 in Sauk 
Centre, Minnesota. The photo 
was taken at the Steines Hatchery 
& Poultry Farm there. 





Approval of the second merger in 
the area by the Comptroller of the 
Currency is expected to be routine. 

The quick move for another mer- 
ger bears out fears expressed at the 
state hearings on consolidating Dau- 
phin Deposit and Carlisle Trust. At 
the hearings, Cumberland County 
bankers predicted their banks, small- 
er than those in neighboring Dau- 
phin County, would be gobbled up 
once the barriers against cross-county 
branches had been removed. 


Reason for Action 
When Robert L. Meyers Jr., sec- 


retary of banking in Pennsylvania, 
disapproved the Dauphin Deposit- 
Carlisle Trust merger some months 
ago, he commented: 

“The introduction of Dauphin De- 
posit Trust Company with its large 
resources into the banking commu- 
nity of Carlisle would result in an 
excess of banking facilities and serv- 
ices, causing over-banking in that 
area to the detriment of depositors, 
other creditors and shareholders of 
the banks in the area and all other 
interested persons.” 

In his decision, Justice Bell said 
that the factor of need as a test for 
merger and branch applications had 
been eliminated by 1955 amendments 
to the state banking laws. 


Merger Factors 

The decision listed these primary 
qualifications for mergers: 

@ Whether the name of the sur- 
viving or new incorporated institu- 
tion is likely to mislead the public as 
to its character. 


@ Whether the consolidation or 
merger is made for legitimate pur- 
poses. 

@ Whether the interests of the de- 
positors or creditors are adequately 
protected. 


@ Whether the surviving institu- 
tion meets all the requirements of the 
banking laws. 

Mr. Meyers said if the case was to 
be carried further his department 
would have to seek a rehearing. 
Whether this would be done had not 
been decided at press time. 
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23RD ANNUAL CONVENTION 








Independent Bankers Gather 
In Miami Beach, Florida 


The biggest event of the year for 
America’s independent bankers—the 
annual convention of the Independ- 
ent Bankers Association—gets under- 
way April 25. 

Site of this year’s convention, 
which is the 23rd in the IBA’s his- 
tory, is the Golden Gate Hotel in 
Miami Beach, Florida. 

Though the convention does not 
start officially until Thursday, April 
25, many of the bankers, their wives 
and guests were at the Golden Gate 
the preceding day. 

The social program gets off to an 
auspicious start on April 24 with an 
evening water show, including water 
ballet, Indian and alligator wrestling 
and diving, followed by dancing. 
This event is one of many arranged 
for the conventioners and their guests. 








W. E. Ellis, president of the Com- 
mercial Bank and Trust Company of 
Ocala, Florida, 
and the IBA di- 
rector for that 
state, is general 
convention chair- 
man. “Judging 
by the number of 
of advance regis- 
trations, I antici- 

: pate this conven- 
MR. ELLIS tion will be one 
of the biggest in IBA history,” Chair- 
man Ellis declared. 





Special Train 


Those attending the convention will 
arrive by automobile, airplane and 
train. More than 100 arrived on the 
special train from the Upper Mid- 


west that originated in Minneapolis. 
A number in the group joined the 
train at Chicago on the evening of 
Monday, April 22. 

Official convention dates are April 
25, 26 and 27. Immediately after the 
final event of the convention, the ban- 
quet on Saturday evening, April 27, 
some 200 of those in attendance will 
begin preparations for the post-con- 
vention tour to Havana, Cuba. 

The post-convention trip will start 
from Miami at 3:45 p.m. Sunday, 
April 28, when the group boards 
Pan American Clipper planes. Ar- 
rival in Havana will be an hour later. 
From then until the evening of April 
30, the Havana visitors will be on a 
gay round of sightseeing and social 
events. 

Convention registrants began sign- 


AERIAL VIEW OF GOLDEN GATE HOTEL, MIAMI BEACH, FLORIDA, SCENE OF 23RD ANNUAL IBA CONVENTION 
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J. V. JOHNSON 
President 





ing in for the event at 2 p.m. April 
24, when the registration desk in the 
Golden Gate Hotel Convention Hall 
opened officially. The desk was open 
from 2 p.m. to 6 p.m. April 24. Hours 
for the remaining days, Thursday, 
Friday and Saturday, will be 8:30 
a.m. to 6 p.m. Joseph A. Brooke of 
the Miami Beach National Bank 
heads a subcommittee which is in 


charge of the desk. 
Council, Committees 


Though there are no general busi- 
ness sessions set for April 24, the 
IBA’s Executive Council is to meet on 
that day, beginning at 10 a.m. Com- 
mittee sessions also are scheduled, 
with Resolutions having a meeting 
set for 1:15 p. m. and Nominating, 
5 p.m. 

General convention sessions will 
begin at 9 a.m. Thursday, when the 
first assemblage is called to order by 
IBA President Joseph V. Johnson of 
Tecumseh, Nebraska, president of the 
Johnson County Bank in Tecumseh. 

The general sessions will follow a 
streamlined schedule each of the three 
days, starting at 9 a.m. and ending at 
12:30 p.m. This calendar was ar- 
ranged so that the conventioners 
would have time for the full calendar 
of social events. 





R. L. MULLINS 
Ist V. P. 2nd V. P. 


R. E. GORMLEY 


Following the call to order by 
President Johnson, there will be the 
presentation of colors by the Harvey 
W. Seeds Post of Miami. Clement J. 
Ward, the IBA director for New York 
and executive vice president of the 
Massena Banking & Trust Company, 
Massena, New York, will lead the 
crowd in the singing of the Star 
Spangled Banner. 

Addresses of welcome will precede 
the other presentations from the plat- 
form. Mr. Ellis, the general conven- 
tion chairman, will lead off on the 
welcoming theme, to be followed by 
R. B. Roberts, vice president of the 
Florida Power and Light Company, 
and Charles Hall, county commis- 
sioner, representing Miami Beach. 
Mr. Hall is a director of the North 
Shore Bank of Miami Beach. 


President's Address 


Appropriately, the opening address 
after the “welcomes” will be by Presi- 
dent Johnson. He will introduce the 
three speakers scheduled for the first 
day’s general session. 

“Are We Our Brother’s Keeper?” 
is the title of the address to be given 
by Joseph C. Welman, president of 
the Bank of Kennett, Kennett, Mis- 
souri. Mr. Welman is vice president 
of the American Bankers Association. 





Officors. 








Weg 


CARL R. POHLAD 
Treasurer 
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Secretary 











BILL KIRCHNER 
Assistant 


HOWARD BELL 
Assistant 





E. E. BAILEY 
West Virginia 


G. J. BARTHOLD 
Ohio 





W. J. BRYAN 
Tennessee 








D. E. BRUMBAUCH 
Pennsylvania 
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L. Re CONNOR 
Massachusetts 





Ss. M. DIMICK A. T. DONHOWE 
Vermont lowa 





JOHN C. ELLIS 
Colorado 


E. Z. ELLEMAN 
Indiana 





L. E. ENGLAND 
Virginia 





O. D. HANSEN 
South Dakota 


W. L. GREGORY 
Missouri 
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Dr. Walter Adams, author and 
professor of economics at Michigan 
State University, East Lansing, Michi- 
gan, will talk on the vital subject of 
“Government and the Monopoly 
Problem.” Dr. Adams has long been 
recognized as an authority in this 
field. 

The problem of protection against 
defalcations will be outlined by Har- 
old J. Bacon, vice president of the 
Shareholders Advisory League and 
executive vice president of the Home 
State Bank of Crystal Lake, Illinois. 

Following Mr. Bacon’s address, 
Ben DuBois, IBA secretary, will ap- 
pear to introduce proposed amend- 
ments to the by-laws, which will be 
voted on Saturday. 


Boat Trip 


Thursday’s program of recreation 
will get underway at 1:30 p.m. when 
delegates will board boats at the 
Golden Gate landing for a trip to 
Fort Lauderdale, known as the “Ven- 
ice of America.” The trip will take 
the conventioners through the famed 
Everglades. Dinner will be at the 
Fort Lauderdale Beach Hotel, with 
the return boat trip by moonlight via 
the inland waterway. 

R. L. Mullins, the first vice presi- 
dent of the IBA and its next presi- 
dent, will gavel the second general 
session to order at 9 a.m. Friday. 
Mr. Mullins is president of the Wolfe 
City (Texas) National Bank. 

J. L. Robertson, a governor of the 
Federal Reserve, will deliver the 
opening address on Friday. He will 
be introduced by President Johnson. 


‘Monolithic Banks’ 


Second speaker on Friday’s pro- 


gram will be Representative Emanuel. 


Celler of New York, whose subject is 
“The Trend Toward Monolithic 
Banks.” Mr. Celler has been outstand- 
ing in his recognition of the prob- 
lems of independent banking during 
his 17 terms in the House. 

A discussion on the subject of sav- 
ings and loan competition will climax 
the general session Friday. Opposing 
views of how to meet this competition 
will be presented by Gaylord A. Free- 
man Jr., vice president of the First 
National Bank, Chicago, and L. Shir- 
ley Tark, president of the Main State 
Bank, Chicago. 

Friday’s social events get under- 
way at 1:30 p.m. Friday with a bus 
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B. H. RYAN 
Illinois 








Directors 








A. W. TINDAL 
Maryland 


LEE STENEH JEM 
North Dakota 


trip through Miami and Miami Beach, 
climaxed by a visit to the famed Par- 
rot Jungle. Friday evening has been 
designated “Hawaiian Night,” with 
dinner and a Hawaiian Show fol- 
lowed by dancing to Hawaiian music 
in Convention Hall. 

Harry J. Harding, a familiar and 
respected figure in independent bank- 
ing, leads off on Saturday morning’s 
program with an address, “Single, 
Dual and Triple Banking Systems Re- 
examined,” scheduled for 9:05 a.m. 

Following Mr. Harding to the plat- 
form will be W. J. Bryan, chairman 
of the IBA National Legislative Com- 
mittee and vice president of the Third 
National Bank, Nashville, Tennessee. 





Cc. B. VEGHTE 
New Jersey 


New Hampshire 


These events also are scheduled for 
Saturday morning: 

@ Vote on proposed constitution 
and by-law changes. 

@ Resolutions Committee report 
presented by Chairman Julian Fant, 
president of the Riverside Bank of 
Jacksonville, Florida. A vote on the 
proposed resolutions will be taken 
immediately after the report. 

© Nominating Committee report 
presented by Chairman N. B. Mat- 
thews, president of the Basin State 
Bank of Stanford, Montana. Officers 
will be elected immediately after pres- 
entation of this report. 

The banquet at 6:30 p.m. Saturday 
will be preceded by a social hour 








DR. WALTER 


JOSEPH C. HAROLD J. 

WELMAN ADAMS BACON 
‘“‘Brother’s “Monopoly” “Loss Protection” 
Keeper?” 





J. L. ROBERTSON 
Federal Reserve “Monolithic 


Banks” 
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EMANUEL CELLER 


L. SHIRLEY TARK 
“Savings and 
Loans” 


G. A. FREEMAN 
“Reserves” 


E. P. WADSWORTH 





W. L. WEBBER 
Kansas 


Cc. J. WARD 
New York 


around the hotel patio and pool. Prin- 
cipal speaker at the banquet is Dr. 
William H. McGovern, professor of 
Political Science at Northwestern 
University, Evanston, Illinois. His 
subject is, “The World We Face.” 

Following Dr. McGovern to the 
platform will be Henry C. Coleman. 
president of the Commercial Bank of 
Daytona Beach, Florida, with a talk 
titled, “Happy Landings, Independent 
Bankers.” 

The Rev. R. Wiley Scott, pastor of 
the Miami Beach Community Church, 
will give the invocation at the ban- 
quet. 


Final event at the banquet will be 
the drawing for the Bermuda Cruise 
for two, a prize awarded by the 
American Express Company. 


Here are the names of the com- 
mitteemen who worked to insure a 
successful convention: 


BANQUET—Frank Smathers Jr., 
president of the Miami Beach First 
National Bank is chairman. Members 
are Ed R. Schulte, executive vice presi- 
dent and trust officer of the Central 
Bank & Trust Company, Miami; Clar- 
ence M. Gay, president of the Citizens 
National Bank of Orlando; Gus Har- 
rison, president of the Coconut Grove 


Bank, Miami, and T. N. Humphress, 





HARRY HARDING DR. W. M. 
Banking Systems McGOVERN 
Banquet 
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RUSSELL 
STOTESBERY JR. 
Publicity 





executive vice president of the Talla- 
hassee Bank & Trust Company, Talla- 
hassee. 


EXHIBITS & EXHIBITORS—Lee 
Stenehjem, vice president of the First 
International Bank of Watford City, 
North Dakota is chairman. Members 
are Harry McIntosh, president of the 
Bank of Pahokee, Pahokee, Florida; 
Frank W. Sherman, president of the 
American National Bank of Jackson- 
ville, Florida; Charles D. Bailey, vice 
president of the American National 
Bank of North Miami, Florida. 


NOMINATIONS—N. B. Matthews, 
president of the Basin State Bank of 
Stanford, Montana is chairman. Mem- 
bers are W. J. Bryan, vice president of 
the Third National Bank of Nashville, 
Tennessee; Ben Ryan, president of the 
State Bank of East Moline, East Mo- 
line, Illinois; E. E. Manuel, president 
and trust officer of the George State 
Bank, George, Iowa; D. Emmert 
Brumbaugh, president of the First 
National Bank of Claysburg, Pennsyl- 
vania; Wm. L. Gregory, president of 
the Easton-Taylor Trust Company, St. 
Louis, Missouri; James S. Peters, 
president of the Bank of Manchester, 
Manchester, Georgia; Leo W. Seal, 
president of the Hancock Bank of Bay 
St. Louis, Mississippi, and C. R. Bell, 
chairman of board of the Commercial 
National Bank of Anniston, Alabama. 


PUBLICITY — Russell Stotesbery 
Jr., vice president of the University 
National Bank of Minneapolis, Min- 
nesota is chairman. Members are John 
T. Bills of Miami, Florida; J. Lee Bal- 
lard, president of the Gulf Beach Bank 
of St. Petersburg, Florida; Emmet 
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F. ROUSE SMITH 


_ 
H. DALE SMITH 
Registration 





Reception 


Addy, president of the Sarasota Bank 
& Trust Company of Sarasota, Flor- 
ida; Howard Bell, editor of The IN- 
DEPENDENT BANKER, Sauk Centre, 
Minnesota; L. S. Tiller, executive vice 
president of the Indian River Citrus 
Bank of Vero Beach, Florida; Jack 
Camp, president of the State Bank of 
Apopka, Apopka, Florida; and Ted 
Simon, assistant vice president of the 
American National Bank of St. Paul, 
Minnesota. 


RECEPTION — F. Rouse Smith, 
president of the North Shore Bank 
of Miami Beach, Florida is chairman. 
Members are E. J. Folmar, president 
of the Bank of Bonifay, Bonifay, Flor- 
ida; S. E. Warner, president of the 
Peoples Bank of Crescent City, Cres- 
cent City, Florida; J. E. Bryan, presi- 
dent of the Union Trust Company of 
St. Petersburg, Florida; H. A. Hub- 
bard, president of the First National 
Bank of Delray Beach, Florida; and 
C. B. McLeod, president of the Bank 


of Crestview, Crestview, Florida. 


REGISTRATION & RESERVA- 
TION—H. Dale Smith, cashier of the 
High Springs Bank, High Springs, 
Florida is chairman. Members are 
Charles M. Volk, vice president and 
cashier of the Bank of Miami Beach, 
Miami Beach, Florida; T. F. Dunlap, 
president of the Riverside Bank of 
Miami, Florida. 


SPECIAL TRAIN AND SIGHT- 


’ SEEING—Otto Preus, vice president 


of the Marquette National Bank of 
Minneapolis, Minnesota is chairman. 

RESOLUTIONS — Julian Fant, 
president of the Riverside Bank of 
Jacksonville, Florida is chairman. 











JULIAN FANT 
Resolutions 


OTTO PREUS 
Sightseeing 


Members are W. James Patton, presi- 
dent of the Jefferson Trust & Savings 
Bank of Peoria, Illinois; D. H. Coo- 
ney, executive vice president of the 
Kenosha National Bank of Kenosha, 
Wisconsin; Walter M. Hoffman, presi- 
dent of the Hillsdale National Bank of 
Hillsdale, New Jersey; A. W. Powell, 
president of the Roberts County Na- 
tional Bank of Sisseton, South Dakota; 
Franklin Page, cashier of the Bank of 
Hamilton, Hamilton, North Dakota; 
George C. Johnson, president of the 
Exchange State Bank of Glendive, 
Glendive, Montana; Stan Ronning, 
president of the Union State Bank of 
Browns Valley, Browns Valley, Min- 
nesota; James H. MacDonald, presi- 
dent of the Colorado Savings & Trust 
Company of La Junta, Colorado; Sid- 
ney S. Linscott, president of the Home 
State Bank of Erie, Kansas; Art 
Quinn, president of the Monona Grove 
Bank of Madison, Wisconsin; G. Stan- 
ley Shaw, executive vice president and 
trust officer of the Cargill Trust Com- 
pany of Putnam, Connecticut; G. J. 
Hull, cashier of the Hicksville Bank of 
Hicksville, Ohio; C. M. Pregler, presi- 
dent of the First National Bank of 
Minco, Minco, Oklahoma; M. H. John- 
ston, president of the Cordova-Citi- 
zens Bank of Cordova, Alabama; Wil- 
liam C. Clary Jr., president of the 
Bank of Toccoa, Toccoa, Georgia; 
George M. Senn, president of the 
Evans National Bank of Angola, An- 
gola, New York; Otis E. Fullen, presi- 
dent of the Security State Bank of 
Beaumont, Texas; and Carl J. Hess, 
president of the Carroll County State 
Bank of Carroll, Iowa. 
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AN INDEPENDENT BANK 


AT YOUR SERVICE IN DETROIT 





We salute and congratulate the independent bankers of our Nation. Upon 
your untiring effort rests the future well-being of your community . . . our 
community... every community that is alert to progress, active in creating 
opportunities, tireless in preserving our sound economy. 


For banks with transactions in the Detroit area, an account 
or added affiliation with our Bank would be advantageous. 


ASSETS $335,000,000.00 





DETROIT, MICHIGAN 


Member Federal Reserve System and Federal Deposit Insurance Corporation 


MEMBERS: INDEPENDENT BANKERS ASSOCIATION 
Michigan Bankers Association and American Bankers Association 
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PROGRAM 


Independent Bankers Association 
of America 
23rd ANNUAL CONVENTION 


Golden Gate Hotel—Miami Beach, Florida 
April 24-27, 1957 


Registration 


The registration desk in Convention Hall will observe this schedule: 


Wednesday, April 24—2 p.m. to 6 p.m. 
Thursday, April 25—8:30 a.m. to 6:00 p.m. 
Friday, April 26—8:30 a.m. to 6:00 p.m. 
Saturday, April 27--8:30 a.m. to 6:00 p.m. 


The desk will be operated by a subcommittee headed by Joseph A. Brooke of the Miami Beach 


National Bank, Miami Beach, Florida. 


WEDNESDAY, APRIL 24 
10:00 am.—EXECUTIVE COUNCIL MEETING, 


Game Room in basement of hotel. 


10:00 a.m.—RESOLUTIONS COMMITTEE MEET- 


ING, Private Dining Room of hotel. 
12:30 p.m.—EXECUTIVE COUNCIL AND RESOLU- 
TIONS COMMITTEE LUNCHEON, Pri- 
vate Dining Room of hotel. 

1:15 psm.—EXECUTIVE COUNCIL MEETING 
(Continued), Game Room of hotel. 

1:15 aed 3g pier ve COMMITTEE MEET- 

NG (Continued), Private Dining Room 
a hotel. 

5:00 p.m.—NOMINATING COMMITTEE MEET- 
ING, Executive Secretary’s Suite in the 
hotel. 

6:30 p.m.—BUFFET DINNER on patio and around 
pool. 

7:30 p.m.—WATER SHOW. Will include water bal- 
let, Indian and alligator wrestling, diving, 
and other specialty acts. 

8:45 p.m.—Dancing for all in the Colony Room in 
~~ aed Colony and in Dining Room of 

otel. 


THURSDAY, APRIL 25 


FIRST GENERAL SESSION, Convention Hall 

9:00 a.m.—CALL TO ORDER, Joseph V. Johnson, 
President. 
PRESENTATION OF COLORS, Harvey 
W Post, Miami, Florida. 
STAR-SPANGLED BANNER. Led by 
Clement J. Ward, Executive Vice apy 
dent and Treasurer, Massena Banking 
Trust Company, Massena, New York; fA 
Director. 


9:15 a.m.—ADDRESSES OF WELCOME. 
W. Earl Ellis, General Convention Chair- 
man, Chairman and President, Commer- 
cial Bank & Trust Co., Ocala, Florida; 
IBA Director, Florida. 
R. B. Roberts, Vice President, Florida 
Power and Light Company. 
Charles (Chuck) Hall, County Commis- 
sioner representing Miami Beach, Direc- 
tor, North Shore Bank of Miami Beach, 
Miami Beach, Florida. 

9:45 a.m.—ADDRESS OF PRESIDENT, Joseph V. 
Johnson, President, Independent Bankers 
Association, President, Johnson County 
Bank, Tecumseh, Nebraska. 

10:10 a.m.—ADDRESS, “Are We Our Brother’s Keep- 
er?” Joseph C. Welman, President, Bank 
of Kennett, Kennett, Missouri, Vice Presi- 
dent, American Bankers Association. 

10:40 a.m.—ADDRESS, “Government and the Mo- 
nopoly Problem,” Dr. Walter Adams, 
Author and Professor of Economics, 
Michigan State College, East Lansing, 
Michigan. 

11:15 a.m.—ADDRESS, Harold J. Bacon, Vice Presi- 
dent, Shareholders Advisory League, Ex 
ecutive Vice President, Home State Bank 
of Crystal Lake, Illinois. 

11:30 a.m.—INTRODUCTION OF PROPOSED BY- 
LAWS, Ben DuBois, IBA Secretary. (Dis- 
cussion and vote to be taken on Satur- 
day.) 

12:10 a.m.—ANNOUNCEMENT AND RECESS. 

1:30 p.m.—BOAT TRIP THROUGH EVERGLADES 
TO FORT LAUDERDALE. Delegates 
will board boat at Golden Gate Hotel 
boat landing for trip to Fort Lauderdale, 
the “Venice of America.” 
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6:15 p.m.—_BUFFET DINNER, Fort Lauderdale 
Beach Hotel, Main Floor, Fort Lauder- 
dale, Florida. 

8:00 p.m.—MOONLIGHT BOAT TRIP through in- 
land waterway from Fort Lauderdale 
Beach Hotel back to Golden Gate Hotel. 


FRIDAY, APRIL 26 
SECOND GENERAL SESSION, Convention Hall 


9:00 a.m.—CALL TO ORDER, Roy L. Mullins, First 
Vice President, President, The Wolfe City 
National Bank, Wolfe City, Texas. 

9:05 a.m.—INTRODUCTION OF SPEAKER, Joseph 
V. Johnson, President. 

9:10 a.m.—ADDRESS, J. L. Roberston, Governor of 
the Federal Reserve System, Washington, 
BD: C. 


9:45 a.m.—ADDRESS, “The Trend Toward Mono- 
lithic Banks,” The Honorable Emanuel 
Celler, Congressman from New York. 

10:30 a.m.—ADDRESS, “The Importance of Obtain- 
ing Adequate Reserves,” Gaylord A. Free- 
man Jr., Vice President, First National 
Bank, Chicago. 

11:10 a.m.—ADDRESS, “Savings and Loans,” L. Shir- 
ley Tark, President, Main State Bank, 
Chicago, Illinois; President, Tax Equality 
Association. 

ANNOUNCEMENTS AND 
ADJOURNMENT 


1:30 p.m.—MIAMI SIGHTSEEING TRIP. Bus trip 
through Miami—Miami Beach, with visit 
to Parrot Jungle. Return 5:00 p.m. 

6:30 p.m.—“HAWAIIAN NIGHT,” Luau and Ha- 
waiian show. Informal dress, “Hawaiian 
shirts, dresses, etc. Convention Hall. 
DANCING, Convention Hall. “Pualani’s” 
Hawaiian Orchestra. 


SATURDAY, APRIL 27 
THIRD GENERAL SESSION, Convention Hall 
9:00 a.m.—CALL TO ORDER, Joseph V. Johnson, 


President. 

9:05 a.m.—ADDRESS, “Single, Dual and Triple 
Banking Systems Re-examined,” Harry J. 
Harding, President, The First National 
Bank of Pleasanton, Pleasanton, Califor- 
nia; President Emeritus, West Coast In- 
dependent Bankers Association. 

9:50 a.m.—REPORT OF LEGISLATIVE COMMIT- 
TEE, W. J. Bryan, Vice President, Third 
National Bank, Nashville, Tennessee; In- 
dependent Bankers Association, Chairman 
of National Legislation Committee, Mem- 
ber Special Senate Banking Committee. 
VOTE ON PROPOSED CONSTITUTION 
AND BY-LAWS CHANGES. 
RESOLUTIONS COMMITTEE RE- 
PORT, Julian Fant, Chairman, President, 
Riverside Bank of Jacksonville, Jackson- 
ville, Florida. 

VOTE ON PROPOSED RESOLUTIONS. 
NOMINATING COMMITTEE REPORT, 
N. B. Matthews, Chairman, President, 
Basin State Bank of Stanford, Stanford, 
Montana. 

ELECTION OF OFFICERS. 
DISCUSSION OF NEW BUSINESS. 
——o AND ADJOURN- 
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5:30 p.m.—SOCIAL HOUR, Hotel Patio and Pool. 
6:30 p.m.—BANQUET, Convention Hall, Joseph V. 
Johnson, Presiding. 
INVOCATION, Rev. R. Wiley Scott, Pas- 
tor of Miami Beach Community Church. 
FILM, “At Any Given Moment,” Ameri- 
can Express Company. 
ADDRESS, “The World We Face,” Dr. 
Wm. H. McGovern, Professor of Political 
Science, Northwestern University, Evan- 
ston, Illinois. 
ADDRESS, “Happy Landings, Independ- 
ent Bankers,” Henry C. Coleman, Presi- 
dent, Commercial Bank at Daytona Beach, 
Daytona Beach, Florida. 
DRAWING FOR BERMUDA CRUISE, 
compliments of The American Express 
Company. 


LADIES ACTIVITIES 





MRS, J. V. K. G. HAGEARTY 
JOHNSON Women’s 
Ladies Luncheon Activities 


Ladies are invited and urged to attend any and all of 
the general sessions of the convention. 


THURSDAY, APRIL 25 


11:00 a.m.—LADIES LUNCHEON, Colony Room in 
Bay Colony. Hostess—Wives of Reception 
tion Committee. Mesdames F. Rouse 
Smith, E. J. Folmar, S. E. Warner, J. E. 
Bryan, H. A. Hubbard, C. B. McLeod. 
Mrs. Joseph V. Johnson, Presiding. 
Hawaiian Style Show by “PUALANI.” 

1:30 p.m.—EVERGLADES BOAT TRIP AND BUF- 
FET DINNER. 


FRIDAY, APRIL 26 


11:00 a.m.—LADIES LUNCHEON, Colony Room in 
Bay Colony. Hostesses—Wives of Recep- 
tion Committee. Mrs. Joseph V. Johnson, 
Presiding. 

STYLE SHOW “ROUND THE CLOCK 
ORIGINALS”—Casuals, Cottons and 
Cocktail Creations arranged by Nat Allen 
of Hollywood, Florida. 

Women’s luncheons were arranged by 
Katheryne Hagearty, Peoples National 
Bank, Miami Shores, Florida. 
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‘TIME 1S RUNNING OUT 





Small Business in Deep 


Trouble, Magazine Says 


Small business, whose 4 million firms 
make up the backbone of the U.S. 
economy, is in deep trouble—and its 
plight will grow worse unless a de- 
served tax break is forthcoming, TIME 
magazine says in a recent issue. 

“While big businesses are getting 
bigger and taking a fatter share of 
the market, small companies are 
shackled in their attempts to grow by 
heavy—and often discriminating— 
taxes,” the weekly newsmagazine re- 
ports. 

In pleading for the creation of a 
Cabinet-ranking Secretary of Small 
Business, Florida’s Democratic Sena- 
tor George Smathers wrote President 
Eisenhower: “Every single barometer 
indicates a general worsening of con- 
ditions for smaller firms. Time is run- 
ning out for the small businessman.” 


High Mortality Rate 


Actually, says TIME, the facts speak 
more eloquently on behalf of the be- 
leaguered small businessman. More 
small concerns went out of business 
last year than in any year since 1940. 
Bankruptcies this year are running 
higher than in 1956. Small business’ 
share of total manufacturing sales 
slipped from 18.9 per cent in 1947 
to 12.3 per cent in 1956. 

The mortality rate for new busi- 
nesses has always been high—largely 
because of mismanagement and inex- 
perience. But the fact that business 
failures since 1947 have doubled 
among firms 10 years old and older 
indicates that taxes are now the real 
trouble. 

After paying the Government 30 
per cent of earnings under $25,000 
and 52 per cent over it, small firms 
have proportionately less than bigger 
companies to use for expansion. To 
escape extinction, more and more 
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BOY, 6, HAS 
HEAVY SAVINGS 


“My daddy’s car is outside, and 
the trunk is filled with pennies.” 

Six-year-old Charles Sciacca, Jr., of 
Beloit, Wisconsin, had not been pick- 
ing pennies from his privately owned 
money tree. His daddy’s car was 
filied with enough pennies so that it 
took two men and a two wheel truck 
to transport the savings into the bank. 
One hundred and fifty pounds of pen- 
nies adds up to about $250.55, and 
that’s a heap of savings for a six 
year old. 

Cashier E. J. Hayes of the Beloit 
Second National Bank won’t forget 
this special depositor for some time 
to come, 





smaller firms are forced to merge 
with bigger companies. Faced with 
these facts, almost everyone in Wash- 
ington agrees that small businessmen 
deserve a better break. 


Recommended Cuts 


The most direct help, TIME says, 
would be an overall tax cut. Con- 
gressmen have introduced measures 
to aid smaller firms either by raising 
the profit point at which the 52 per 
cent corporate tax rate becomes ef- 
fective, or lowering the tax rate for 
profits under $25,000. 

But the Administration, harking to 
Treasury Secretary George Hum- 
phrey’s firm opposition to tax changes 
involving more than a “minimum” 
revenue loss, has so far regarded di- 
rect tax cuts as too expensive. More- 
over, corporate tax cuts would not 
benefit some 85 per cent of small 


concerns that are not incorporated 
and now pay their taxes on a steeply 
graduated individual tax scale. 

Corporate and individual income 
taxes are only part of a small busi- 
nessman’s tax troubles. There are 
many other taxes that often discrimi- 
nate against him in favor of big busi- 
ness. For example, many small com- 
panies with limited capital are forced 
to buy used equipment or old build- 
ings, but must depreciate their invest- 
ment for tax purposes at a less favor- 
able rate than permitted for the new 
equipment big companies can afford 
to buy. 

“Worst of all,” TIME says, “in- 
heritance taxes are so stiff that the 
heirs of many small family-owned 
businesses are often forced to sell off 
their holdings at distress prices, or 
are left without sufficient capital to 
continue operating.” 


Three Remedies for Relief 


In lieu of an overall tax cut, some 
Congressmen, and the Administra- 
tion itself, are backing substitute 
measures. TIME reports that the Ad- 
ministration hopes to present its pro- 
posals to Congress shortly. Among 
the remedies: 

@ Spread the payment of estate 
taxes over a 10-year period for all 
small firms. 

@ Give small firms the right to 
depreciate used equipment at the 
more rapid rate allowed for new 
equipment. 

@ Permit closely held corpora- 
tions with no more than ten stock- 
holders to be taxed at the partner- 
ship rate when it is less than the cor- 
porate rate, while continuing to take 
advantage of the corporation’s limit- 
ed liability features. 

Experts calculate that such relief 
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How do you rate this family as a prospect 
for your services? 







[1 Yeuns, growing family 
re Parents in early thirties 


re Rising income 


These are the kind of folks who come into your place 


of business every week when you display the emblem of 





A nation-wide survey made by Christmas Club Christmas Club a Corporation. 


a Corporation shows that Christmas Club mem- 








bers are concentrated in the young family group Nearly half of all Christmas Club members (46.6%) 
Proportion of are between the ages of 25 and 44, far in excess of the 
Proportion of Christmas Club : : : 
Total Population Membership population ratio (28.5%) of this group. These are the 
Age Bracket In Age Bracket In Age Bracket é 
people who need all your services—savings programs, 
Under 15 Years 29.4% 7.8% ; : ‘ 
1524 ” 13.3 11.0 loans, safe deposit boxes and financial advice. They are 
25-34 ” 14.6 21.3 your best market today and in the years to come. 
35-44 ” 13.9 25.3 
naan 11.5 18.0 Why not get the full story on the business-building 
55-64 © 8.8 10.9 . . 
O a benefits of Christmas Club? A staff member of Christmas 
ver 65 8.5 5.7 
100.0 100.0 Club a Corporation will call at your request. There’s no 

















obligation, of course. 


Christmas Club 


a Corporation 


Founded by Herbert F. Raw! 
230 PARK AVE., NEW YORK 17, N.Y. 





{! DAYMENT 


Builds Character - Builds Savings 


DUE THIS WEEK ty 
ictal Builds Business For Financial Institutions 
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measures would cost the Government 
some $200 million in tax revenues, 
but the Treasury puts the loss much 
higher—at $500 million. In any case, 
says TIME, the tax loss would not be 
permanent; many of the payments, 
such as on inheritance taxes, would 
only be deferred. 

Actually, cutting taxes on small 
business might well increase the over- 
all tax take, since it would give small 
businessmen cash to expand. Thus, as 
the President’s Cabinet committee 
pointed out, the measures would “tend 
to enlarge the national income, which 
is the ultimate source of all tax reve- 
nues.” 





Joint NABW 
Confab Set for 
Kansas City, Mo. 


The Midwest and Lake Divisions 
of the National Association of Bank 
Women will hold 
a joint confer- 
ence atthe 
Muehlebach Ho- 
tel in Kansas 
City, Missouri, 
on May 17 and 
18. 

Panel discus- 
sions on savings, 
MRS. TRAUGOTT _ public relations 
and personnel have been scheduled. 

Mrs. Dorothy Traugott, chairman 
of the NABW’s Greater Kansas City 
Group and vice president of the 
Farmers Exchange Bank, Parkville, 
Missouri, is general conference chair- 
man. 











MK 


“I believe in being fair—I owe every- 
body.” 
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List Speakers 
For PBA 


Convention 


An address by Senator Styles 
Bridges of New Hampshire will cli- 
max the Pennsylvania Bankers Asso- 
ciation 63rd Annual Convention at 
Chalfonte-Haddon Hall, Atlantic City, 
New Jersey, May 8-11. Senator 
Bridges, who will discuss national is- 
sues, will speak at the concluding 
general session of the convention, 
Saturday, May 11. 

Other speakers at the convention 
will be Dr. Arthur R. Upgren, Dean 
of the Amos Tuck School of Business 
Administration, Dartmouth College, 
Hanover, New Hampshire; J. P. 
Dreibelbis, senior vice president, 
Bankers Trust Company, New York 
City; H. F. Smiddy, vice president, 
Management Consultation Service, 
General Electric Company, New York 
City; and Harold J. Marshall, presi- 
dent, National Bank of Westchester, 
White Plains, New York. 

PBA President Melville M. Parker, 
executive vice president, The First 
National Bank of Lebanon, will of- 
ficially open the convention on Thurs- 
day morning, May 9, with his presi- 
dential address, and the Honorable 
Robert F. Kent, state treasurer-elect 
of the Commonwealth of Pennsy]l- 
vania, will speak to the delegates. 





Embezzlement 


Losses Set 
Record in 1956 


Many banks reported doing a rec- 
ord business in 1956. There was an- 
other record, too—the biggest total 
of embezzlements ever discovered in 
any one year in American banks. 

According to a survey by the Amer- 
ican Banker, the embezzlement total 
reached $9,305,000 in 1956, more 
than double the 1955 mark of 4 mil- 
lion dollars. The preceding high was 
the 5.8 million dollars reported in 
1953. 

There was a trend toward larger 
embezzlements, with 11 in the $250,- 
000 or more category. 





HOW EXCESS OF DISCRETION 
CAN LEAD TO TROUBLE 


When she was new at the bank and unfamiliar with all the rules, this happy- 
go-lucky and very pretty girl had incurred the wrath of her superiors by divul- 
ging to a wife, at the wife’s request, the amount a husband carried in his ac- 
count. Her “bawling out” was an echo of the one delivered by the husband to 
the chief teller. 


That incident was perhaps in large part responsible for the fact that when 
she became a teller herself she had a reputation for rivaling the late Calvin 
Coolidge for being close-mouthed. 


One day she was asked to cash a check by a customer she didn’t know. He 
produced satisfactory identification papers, got his money and departed. 


Shortly thereafter, the man telephoned the woman teller and reported he had 
left in the bank his driver’s license and other papers he had used in identifying 
himself. There also was $150 in the wallet, he said. The teller promised to 
start a search at once. The man left his home telephone number for her to call. 


She soon found the missing wallet, with contents intact. But when she called 
the number given her by the man, a woman answered. Her husband had “step- 
ped out” for a moment, but “Could I take a message?” 


Memories of the unhappy experience of years ago returned to the teller. 
Maybe, she thought, this was another case where supreme discretion was called 
for. Perhaps the husband didn’t want his wife to know he had so much money 
in his wallet. “Tell him,” said the teller to the wife, “that I have what he’s 


been looking for and ask him to call me.” 





LET’S GET CONDITIONED 


ee was when supplying acustomer 


with checks involved merely reach- 
ing for a book or filler and handing 
it to him . . . the so-called “‘over the 
counter” checks constituted the bulk 
of check usage. Later, when im- 
printed business checks and person- 
alized checks became popular, the 
handling of thousands of individual 
orders proved to be time consuming 
indeed. Now, with the trend toward 
the adoption of account numbers, 
supplying checks to customers be- 
comes a major task. 


Well, we cannot expect to reap the 
benefits of recog operations 
without adding somet ing to pre- 
paratory cost. If the bank check is to 
serve aS a source document upon 
which banks will depend for accu- 
rate posting, then banks must get 
conditioned to paying out more 
money and spending more time in 
ere account numbers and pre- 
paring check orders. 


For banks who have adopted account 
numbers, or who plan to do so, we 





would earnestly recommend a 
“Check Desk” with a top-notch 
young woman in charge. Here the 
master file of account numbers could 
be maintained and the young woman 
could be trained to assign them ac- 
curately. She could explain the sig- 
nificance of account numbers with 
respect to both deposits and with- 
drawals. She could help the customers 
select the styles of checks they liked. 
She would SELL more than she 
would give.away. Here, then, is a 
new job in a bank that calls for tact, 
salesmanship, and extreme accuracy. 


This account numbering problem 
involves the straight numeric method 
for extremely large banks and the 
alpha-numeric for most banks that 
will use semi-mechanized handling. 
All sorts of minor variations of each 
method already exist. We believe 
that banks must have someone on 
the job who can give the printer ac- 
curate copy, and printers must learn 
that numbers mean accuracy and 
accuracy means watchfulness. 











Manufacturing Plants at: CLIFTON, PAOLI, CLEVELAND, 
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THE HANDSOME 


7-INCH VERSION OF THE 


DISTINGUISHED MOSLER 


CENTURY VAULT DOOR 





















































The New MOSLER CENTURY-7 BANK VAULT DOOR is available with a wide variety of excitingly beautiful vault entrance 
treatments and completely new-style day gate, Note also (see left) how seal of your bank may be affixed to door, 


The famous Century Series moves into new dimensions of prac- 
ticality with this stunning new 7-inch door. 


Here are mirrored the massive modern beauty and precise engineer- 
ing of the Century-10, which introduced a whole new concept of 
vault door design. 


Bankers who foresaw that the Century-10 would become the un- 
mistakable symbol of the modern bank are already predicting even 
wider acceptance for the new Century-7. We would welcome an 
opportunity to discuss with you and your architect how the 
Century-7 (or any of the other vault doors in the Century Series) 
might fit into your modernization or expansion plans. For more 
details send for full-color catalog folder just off the press. 


THE MOSLER SAFE COMPANY « SINCE 1848 + 320 FIFTH AVENUE, NEW YORK 1, N. Y. « FACTORIES: HAMILTON, OHIO » WORLD'S LARGEST BUILDERS OF SAFES AND BANK VAULTS 








‘The Bloom's 
Off the Boom’ 


Business across the country con- 
tinues “basically strong,” the Federal 
Reserve Bank of Chicago reports, 
though the rate of gain appears to be 
leveling off. In its monthly review, 
‘Business Conditions,” the bank 
points to two major leveling influ- 
ences: 


4 

0 

2/ 
WTEREST PAD Ot 
SAVINGS 
ACCOUNTS 


@ A slowing in the upsurge of 
business. 


@ Further lag in residential con- 
struction activity. 


Other “bearish” signs listed by the 
bank include: price declines in sev- 
eral important commodities, a lag in 
rail freight and truck loadings, and a 
greater than usual early-year shrink- 
age in bank loans. 

In addition, a reduction in the 
average factory work week brought 
weekly earnings down 2 per cent 
from the December record. 








IN MICHIGAN CITY, Indiana, the Public Relations Department of the Citizens 
Bank “cashed in” on the publicity focused on a Michigan City man who won 
$16,000 on the television show, “$64,000 Question,” by having the winner deposit 
his check in the bank. In this photo, from left, are Lewis A. Ziemer, vice president 
of the bank, Miss Theresa Klosinski, a teller, and Mike Josef, who won his award 





for his knowledge in the “diet’’ category. 





SPEEDY 
SERVICE 


ON CLAIMS 










THE ST. PAUL BANKERS BLANKET BOND 
WITH EXTENDED COVERAGE 

e Unexcelled Claim Service 

e The most advanced Insurance 


coverages 


DESIGNED TO MEET MODERN BANKING NEEDS 





e ST. PAUL FIRE AND MARINE INSURANCE CO. 
ST. PAUL MERCURY INSURANCE CO. : 
: - Call your St. Paul Agent 


e ST. PAUL-MERCURY INDEMNITY CO. TODAY 


Nevertheless, the bank adds, the 
list of soft spots on the current busi- 
ness scene is hardly more imposing 
than those which appeared early in 
1956—a year which proved to be by 


far the nation’s most prosperous. 





Actual Volume 
For Building 
Less in 1956 


The dollar volume of new construc- 
tion rose 3 per cent in 1956 over the 
year before to a new high of $4414 
billions, according to data compiled 
jointly by the U.S. Departments of 
Labor and Commerce. 

Measured in 1947-49 prices, how- 
ever, construction outlays were down 
2 per cent from the previous year, the 
first post-World War II year to wit- 
ness an apparent decline in the physi- 
cal volume of construction, the re- 
port stated. 

The government bureaus attributed 
this decline in physical volume entire- 
ly to new residential building, which 
reflected not only the drop in new 
home construction last year from the 
year before but also the sharpest rise 
in overall building costs in five years. 














Experiences of Shoppers 
Emphasize Training Need 


(Second of Two Articles ) 


No matter how small your bank is, 
no employe should be allowed to 
start work without first having been 
given specific, how-to-do-it instruc- 
tions on the proper and courteous 
way of dealing with customers. 

You may think, “But we’re getting 
along just fine without any of that.” 
But are you? When an employe an- 
swers the phone does he give his 
name, content himself with merely 
saying hello—or does he snarl into 
the telephone? 

How much genuine courtesy do 
your employes show in every face-to- 
face contact with customers? 

Are the letters going out from 
your bank courteous, clear and to 
the point? 

In order to achieve a standard of 
performance among employes, it’s 
necessary to give each one of them 
instruction on what you, the employ- 
er, expect and how you propose that 
your standards be carried out. 

The reaction of “shoppers” to the 
queries they put to various banks, 
both in person and by telephone, is 
given in the following reports. The 
shoppers found much room for im- 
provement. 

The reports were furnished by the 
Minneapolis Community Independent 
Bankers Association. Some appeared 
in the April issue of this magazine. 


Shopper's Report No. 14 
(Telephone) 


A telephone call was made to the 
bank, purposefully after their bank- 
ing hours. I decided to ask questions 
in regard to a contract for deed. A 
young lady answered the phone, after 
the second ring, and with a very 
pleasing voice, asked if she could 
help me. I told her that I was look- 
ing for some information regarding 
a contract for deed. 

She informed me that even though 
it was after banking hours and that 
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all the officers were in a meeting, she 
should be able to find someone to 
give me the information I needed. 
Asking me to wait a moment, she left 
the phone, and within half a minute 
a second woman asked if she could 
be of help. 

After telling part of my story about 
the opportunity of getting a discount 
on my contract for deed, by paying 
it in advance, she asked if their bank 
was serving the collection of the con- 
tract. I said, “No,” and she in turn 
politely advised me that she misun- 
derstood the other girl, and because it 
was not one of their collection con- 
tracts, she would not be able to an- 
swer my questions. She did not leave 
me stranded on the phone, however, 


but called one of the officers out of 
the meeting to talk to me. 

When the officer answered the 
phone, he did not identify himself, 
but did say “May I help you?” I 
again repeated that we had the oppor- 
tunity of paying off our contract for 
deed at a great savings, for the hold- 
er was willing to take 25 per cent 
less for cash now. 

I questioned him as to whether 
their bank would be able to loan me 
enough money on the contract for 
deed, in order to pay it off and take 
the discount. 

Without any questions as to who 
I was, where the property was lo- 
cated, or whether I was doing any 
business with the bank, he immedi- 


FIFTEEN STATES ADDED to the NCL map since 
1951... significant progress sparked by a new concept 
of service. If you'd like to find out what NCL service can 
do for you and your institution, write today! 


LIFE © ACCIDENT AND HEALTH ¢ MORTGAGE PROTECTION 
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ately gave me the response that the 
bank would not be able to do it on a 
contract for deed basis, but would 
consider the possibility of making a 
real estate mortgage on the property, 
assuming that all loan qualifications 
could be met and the property would 
meet the requirements of the loan to 
be considered. 

I asked what the interest rate 
would be on a mortgage, and he said 
that on today’s mortgage market, the 
interest would be 51% or 6 per cent. 
That was about the end of our con- 
versation, with me indicating that we 
would probably stop in and discuss 
it more thoroughly. 

All three of the people I talked to 
gave me a feeling of being welcome, 
and all had pleasant telephone voices. 
Each also showed a willingness to be 
of service in their attempt to satisfy 
my inquiry. 

Although I hung up the phone feel- 
ing that I was very properly treated 
during my conversation, I felt that I 
really had not received a direct in- 
vitation to visit the bank to see if a 
mortgage loan were possible. A little 
more inquiry on the part of the of- 
ficer would have given him enough 
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information to either encourage me 
to come in or to discourage me with 
the advice that a mortgage loan was 
not the answer to my problem. 

In turn, however, I had the feeling 
that if I took the initiative to go to 
this bank to discuss this problem in 
more detail, they would give me a re- 
spectable audience, and do what they 
possibly could to work out the mort- 
gage loan and encourage my business. 


Shopper's Report No. 15 
(Telephone) 


Very courteous voice answered— 
didn’t get name. I asked, “Can I buy 
a savings certificate at your bank?” 

“Yes, we have them at 6 or 12 
months.” 

“What is the lowest amount?” 

“Five hundred dollars, and the 
rate is 214 per cent.” 

“Thank you. I may drop in to see 
you.” 

(No request for caller’s name or 
address. Telephone rang several 
times before anyone answered.) 


Shopper's Report No. 16 
(Telephone) 


Told operator I wished to ask 
about a low cost checking account. 
Mrs. —-—— received my call and an- 
swered my questions. 

“Do you have a low cost checking 
account—where you pay a certain 
amount each time a check is writ- 
ten?” 

“Yes. It’s called our ‘———.’ Ev- 
ery time you write a check you de- 
duct from your balance 10 cents, 
besides the amount of your check.” 

“Do you furnish free personalized 
checks with this type of account?” 

“Yes. However, if you write more 
than 10 checks a month, we suggest 
you use our regular checking ac- 
count.” 

“Can deposits be made by mail; 
do you furnish envelopes?” 

“Yes.” 


“Thank you; I may drop in and 
will talk to you further.” 

(She was pleasant and cordial, but 
didn’t ask name or address.) 


More Truth Than, Etc. 


The old-fashioned man ran into 
debt, but the modern man rides into 
debt—in a two-tone automobile with 
automatic clutch and power steering. 


Air Cooling 
Loan Demand 
Seen Heavy 


There is an immediate market for 
more than 250,000 central air-condi- 
tioning systems in U.S. homes today, 
according to HOUSE & HOME maga- 
zine. The field should be a good one 
for home improvement loans. 

The source of this estimate, the 
magazine reports, is a nationwide 
survey made for DuPont by New 
York pollster W. R. Simmons. In ad- 
dition to ascertaining that 250,000 
families definitely plan to either buy 
new homes with central cooling, or 
air-condition their present homes, 
this survey also showed that an over- 
whelming 86 per cent of all home- 
owners who already have central air- 
conditioning (over 400,000 at pres- 
ent) are “completely satisfied.” 

Though satisfied, the air-condi- 
tioned families volunteered some ad- 
vice on improvements builders and 
dealers can make. Their chief con- 
cern is noisy operation, although 
they do not differentiate between air 
noise and equipment noise. They also 
want better cool-air distribution, bet- 
ter installation practices and more 
automatic temperature control. 

The survey showed that “exposure 
to air-conditioning either at work or 
in the home of friends and neigh- 
bors” is the most powerful influence 
in making people want air-condi- 
tioned houses. Among families living 
next to air-conditioned houses, al- 
most 6 per cent planned to put their 
own central air cooling systems in 
the immediate future. 
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New Record 
For Bank 
Resources 


Combined resources of United 
States banks have reached an all- 
time high, according to the first 1957 
edition of the Rand McNally Inter- 
national Banker’s Directory. 

The directory’s consolidated re- 
capitulation for December 31, 1956, 
shows that resources of U. S. banks 
rose to more than $254 billion, as 
compared with a little over $252 bil- 
lion on the same date in 1955. 

Loans are also on the increase, the 
directory reveals. As of December 31, 
1956, U. S. banks reported loans to- 
talling almost $112 billion, an in- 
crease of more than $7 billion over 
the previous year. 

To obtain funds for loans, the na- 
tion’s banks reduced their holdings 
of U. S. Government securities from 
$72 billion to $67 billion and de- 
creased other securities by $900 mil- 
lion. 

Although total deposits declined 
$800 million, to $228.4 billion, capi- 
tal funds rose from $19.8 billion to 
$22.3 billion. 

The trend toward increased bank 
mergers, consolidations, and branch- 
es continued during 1956, the direc- 
tory shows. As of last December 31, 
there were 14,275 banks in the United 
States, Alaska and Hawaii—71 few- 
er than a year earlier. The number of 
branches increased from 7,508 to 
8,025. 

In individual states, Texas con- 
tinues to lead the nation in number 
of banks with a total of 957. Illinois 
is second with 933, Pennsylvania is 
third with 798, and Minnesota runs 
fourth with 686. 

New York has passed California in 
number of branches with a total of 
1,909, compared with California’s 
1,450. 

The International Banker’s Direc- 
tory was first published by Rand Mc- 
Nally & Company in 1872 when there 
were only 6,097 banks in the coun- 
try. The book has been published con- 
tinuously since that date. 

The directory lists every bank and 
trust company in the United States 
and most foreign countries. It also 
lists officers’ names and provides a 
financial statement for each bank. 
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NABAC Prints 
‘Welcome’ Book 


“We are proud that you have 
joined our bank family and we want 
to help you begin a long, happy, and 
satisfying future.” This is the open- 
ing sentence of a manual aimed to 
assist new employees in banks. The 
new book, entitled Working Together, 
and published by The National As- 
sociation of Bank Auditors and 
Comptrollers, is designed to acquaint 
new employes with banking and sup- 
plement banks’ training programs. 

Several pages contain employe poli- 
cies and other information pertain- 
ing to the individual bank. These 
pages are intended only to suggest 
format, and following each is a blank 
page on which information pertinent 
to the individual bank may be en- 
tered. The book is bound so that pages 
can be easily removed and reinserted. 

Copies are available from NABAC, 
38 South Dearborn Street, Chicago 3, 
Illinois, at 75¢ each to NABAC mem- 
bers and $1.50 to non-members. 


OPPORTUNITY 
IN 
SOUTHERN 
CALIFORNIA 


Progressive independent bank 
has a position open for an ex- 
perienced public relations and 
advertising man. Prefer a college 
graduate in the 35 to 45 age 
bracket with some knowledge of 
bank operations. Excellent future 
potential for the right man. Give 
complete resume including a re- 
cent photo. 


Write Box #105 
c/o Independent Banker 
Sauk Centre, Minnesota 
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Ripon Bank 
Starts on 
2nd Century 


If, as the saying goes, “The first 
100 years are the hardest,” then the 
First National Bank of Ripon, Wis- 
consin, already has traveled the rocki- 
est portion of the road. 

For the First National has com- 
pleted a century of service to Ripon 
and has marked the event by dis- 
tributing a history of the bank’s first 
100 years. The history, printed on 
three single sheets the size of a stand- 
ard newspaper, makes fascinating 
reading. 

The headline on one of the sheets 
notes that the “Young Bank of Ripon 
Withstood Depressions and Rebellion, 
Became First National Bank in 1864.” 

During its first year of operation, 
the bank’s strength was put to a se- 
vere test by the failure of the Ohio 
Life Insurance and Trust Company 
in Cincinnati, “the bell-weather of 
midwestern commerce.” The young 
bank survived the panic that followed, 
the history said, because “its notes 
were secured by excellent securities 
and its working capital was ade- 
quate.” 

During the panic of 1893, the 
bank’s directors pledged their life 
savings to guarantee deposits in the 
bank. “This show of confidence in 
the future of the bank impressed the 
nervous depositors and their shaken 
faith was restored,” says the history. 
There was no run on the bank. 

Only once has the bank closed its 
doors during its first 100 years of 
operation. That was during the bank 
moratorium declared by President 
Roosevelt in 1933. Even during that 
period, the history notes, the First 
National “kept one door open to make 
change for local merchants.” 

James L. Stone, now in his 57th 
year in the banking business in Ripon, 
is chairman of the board at First 
National. The president is Richard B. 
Grout. 


Worry, Worry 

One of the things that worry busi- 
ness men is the number of unem- 
ployed on the payroll. 
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COLUMNIST LOVES HIS BANK 
AND TELLS READERS ABOUT IT 


The Trade Bank & Trust Company in New York City hit the publicity jack- 
pot when a columnist for the Daily News, Robert Sylvester, devoted an entire 
column to the bank. Appearing under a headline “My Piggy Bank,” the column 
started thus: 

“Every time I look at what used to be a familiar big bank it’s turned into two 
familiar big banks with a big combined name and every time I open a news- 
paper one of these fiscal combinations is offering a dignified advertisement 
telling how it has $140,000,364,000,798.50 in assets. 

“T can’t afford to bank on the big time. I have a small bank with a person- 
ality. In fact, my bank has more personality than a girl commercial announcer 


on TV.” 
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Design Firm Opens Showplace 





DRAMATIC IN APPEARANCE, functional in design is the 
new headquarters of Bank Building and Equipment Cor- 
poration in St. Louis, Missouri. The two-story structure is 


Bank Building and Equipment Cor- 
poration, which has guided thousands 
of bank construction jobs to the point 
where the customer has happily shown 
the results to visitors, is itself these 
days playing the role of proud occu- 
pant of a new building. 

The financial building design firm 
has moved into its new quarters at 
1130 Hampton Avenue in St. Louis, 
Missouri. Since the event the com- 
pany has been host at a series of 
“open house” ceremonies. The first 
was for employees, their families and 
local suppliers; the second was for 
bankers, savings and loan officials 
and executives of industrial firms 
from all parts of the nation, while 
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the third was for editors of financial 
publications. 

And that schedule is only the be- 
ginning, for the company plans to 
use the building as an effective show- 
place where customers may see the 
most modern equipment available to 
them coupled with efficient layout 
and functional design. 

With 62,000 square feet of total 
available floor space, the three floors 
of the building are planned to cor- 
respond to the three basic services 
and functions performed by Bank 
Building and Equipment Corpora- 
tion. 

The second floor is reserved for 
the professional groups and the ex- 


built of architectural concrete and coated with a white vinyl 
plastic. The sidewalk beneath the 18-foot cantilevered over- 
hang is jet black and has white marble inserts. 


ecutives who guide their work. These 
groups include architectural, design, 
decorating, mechanical engineering, 
electrical engineering and the struc- 
tural engineering sections. Because 
the nature of their work is so closely 
related to selling the jobs the com- 
pany secures, the sales offices are also 
located on the second floor. 

The main floor is occupied by 
other executive offices, the contract- 
ing department and groups which 
provide the business and service func- 
tions. Also located on the first floor 
are such units as the accounting de- 
partment, personnel, public relations, 
estimating, purchasing and a sample 
room. 
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The sample room is unique in the 
entire nation. In this one spot are 
samples of almost every material ever 
used in the visible portions of con- 
struction. Here customers can see tap- 
estries, plastics, decorative metals, 
stone, glass, tile, rare woods, and 
even selections of bricks which they 
might wish to incorporate into the 
exteriors of their buildings. 

Also located on the main floor are 
the offices of Design, Incorporated, 
which operates from the building as 
a separate corporation serving the in- 


dustrial and hotel field. This sub- 


sidiary does the company’s non-finan- 
cial and institutional design and con- 
struction. 

All of the private offices and the 
departmental areas of the first and 
second floors are finished in a wide 
variety of wall coverings, carpeting, 
floor surfaces and ceiling materials 
so that customers may view first-hand 
the multitude of combinations of 
these available. The same is true of 
the lighting fixtures and 18 different 
types are utilized. 

All lighting fixtures are flush- 
mounted or recessed and in the draft- 
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ing rooms fluorescent tubes mounted 
behind honeylight grids provide 
shadow-free illumination. 

Throughout the building rare 
woods are used to show the beauty 
available to customers who wish vari- 
ous types of paneling or other dec- 
orative effects. The Office of J. B. 
Gander, president, includes a wall 
panel of Brazilian rosewood which 
took weeks of kiln drying, expert cut- 
ting, joining and finishing. Other of- 
fices are finished in mahogany and 
walnut finished to a lustrous patina. 

Wide use of marble aptly demon- 
strates the value of this material in 
institutional construction. 

Finally, the basement area pro- 
vides service for the other two floors. 
Located there are the mechanical 
rooms, boilers, air conditioning, fan 
rooms and the electrical and tele- 
phone nerve centers. The office serv- 
ice department, with its blueprinting 
equipment and other duplicating ma- 
chines, is located in the basement as 
is the cafeteria, recreation rooms and 
unassigned areas currently being used 
for storage. 





Borrowing Cost 
Gain Is More 
On Big Loans 


Borrowing costs of small business 
have gone up less rapidly since mid- 
1955 than have interest rates on loans 
to big firms, according to the Fed- 
eral Reserve Bank of Chicago. Over 
this period, rising demands for funds 
pushed interest rates up generally. 

The bank reports that rates on 
loans of over $500,000 have gone up 
more than 30 per cent in the past 
year and a half. This is in contrast to 
the 15 per cent rate boost on loans 
under $30,000. The Chicago bank’s 
findings are based upon its quarterly 
survey of interest rates at Midwest 
banks. 

Much of the difference in rate of 
increase, the Reserve bank points out, 
reflects the difference in make-up of 
borrowing charges. For example, it 
is the “pure interest” cost of borrow- 
ing—the basic price of funds—which 
has risen most through the period of 
tight money. And this cost accounts 
for a greater proportion of the charge 
paid by big borrowers than by small. 
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Portland, Oregon—A new inde- 
pendent bank capitalized for $870,- 
000 and to be known as The Bank of 
Portland has been organized by a 
group of promi- 
nent Portland 
business men and 
will open about 
June 1.The bank, 
approved by the 
Federal Deposit 
Insurance Cor- 
poration and 
chartered by the 
State of Oregon, 
will offer complete commercial bank- 
ing services, according to S. L. Gard- 
ner, president. 





MR. GARDNER 


Directors are Joe Fisher, automo- 
bile dealer; Thomas W. Dant, chair- 
man of the board of Dant & Russell, 
Inc.; Manly Treece, president of 
Granning and Treece Finance Co.; 
Robert F. Maguire, attorney, Leo 
Fishel, head of Fishel Awning & Sup- 
ply Co.; Tom C. Young, roofing com- 
pany executive, and Mr. Gardner. Mr. 
Maguire has been named secretary- 
treasurer. 

Mr. Gardner is the only non-Port- 
lander on the board. He comes here 
from Sunnyside, Washington, where 
he has been manager of the Seattle 
First National branch since August, 
1955. The Sunnyside bank was an in- 
dependent until becoming a branch 
of Seattle First National, and Gard- 
ner served as president for nearly five 
years. At that time it was known as 


the Yakima Valley bank. 
2 


Fergus Falls, Minnesota — The 
Security State Bank, a newly-char- 
tered institution, opened April 1 in 
its new building. A grand opening 
will be held after completion of work 
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around the structure, according to 
B. G. Berg, executive vice president 
and cashier. 

* 


Los Angeles, California — T. 
Kirk Hill, chairman of the Kirkhill 
Rubber Company and a director of 
other Southern California corpora- 
tions, has been named chairman of 
the board of the Broadway State 
Bank. Philip H. Simon Jr., director 
and legal counsel of the bank, was 
named president. Both positions for- 
merly were held by Philip H. Simon 
Sr., who died suddenly. 

# 


Alvin, Texas—L. B. Manry Jr., 
executive vice president of the Alvin 
State Bank, has been installed as the 
first president of the Alvin Chamber 
of Commerce. Mr. Manry is former 
president of the First State Bank in 
Livingston, Texas. 

e 


St. Louis, Missouri—Harry F. 
Tate Jr., former advertising and of- 
fice manager of the Missouri-Kansas- 
Texas Railroad, has joined the adver- 
tising and public relations staff of the 
First National Bank. Miss Prudence 
Waddock has been appointed editor 
of Bank-Trust News, staff publica- 
tion of First National and the St. 
Louis Union Trust Company. She 
formerly was an editor with the Pet 
Milk Company. Miss Waddock suc- 
ceeds Mrs. Mary Renshaw who re- 
tired April 1. 

* 


St. Paul, Minnesota—Robert H. 
Murray has been promoted to execu- 
tive assistant by the St. Paul Fire and 
Marine Insurance Company and will 
be assistant to the treasurer of the 
St. Paul Fire and Marine Insurance 
and St. Paul Mercury Insurance Com- 





pany. He has been with the firm since 
1927. 
® 

San Diego, California— Ap- 
pointment of four new officers at the 
San Diego Trust & Savings Bank has 
been announced. They are Kenneth 
Hallawell, from assistant cashier to 
assistant vice president; Melvin L. 
Etter, from loan officer to assistant 
cashier; Glenn E. Zick, from man- 
ager of the bank’s investment port- 
folio to assistant cashier, and Lewis 
Gange, from security analyst to in- 
vestment officer. 
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Louisville, Kentucky—Lee P. 
Miller, president of the Citizens Fidel- 
ity Bank & Trust 
Company, has 
been indorsed for 
vice president of 
the American 
Bankers Associa- 
tion by the Ken- 
tucky Bankers 
Association. Mr. 
Miller has been 
on the ABA’s 
Federal Legislative Committee for 18 
years, the past two as chairman, and 
is former chairman of the Taxation 
Committee. He has been active on a 
number of committees in his state 
association. He has been with Citi- 
zens Fidelity since 1910, when it was 
the old Fidelity Trust Company. 





MR. MILLER 


Harrisburg, Pennsylvania—Six 
bankers have registered for induc- 
tion into the 50-Year Club of the 
Pennsylvania Bankers Association at 
the convention in Atlantic City, May 
8-11. They are’ W. C.. Beitzel, presi- 
dent, The York County National 
Bank, York; Robert R. Loban, vice 
president and trust officer, Central 
Trust Co., Harrisburg; Matthew J. 
Muldowney, assistant cashier, First 
National Bank, McAdoo; L. Lester 
Pyle (retired), assistant vice presi- 
dent, Fidelity-Philadelphia Trust Co. ; 
Charles P. Schaeffer, cashier and 
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treasurer, Womelsdorf Office, Peo- 
ples Trust Co., Wyomissing; and 
Harry S. Smeltzer, president, Key- 
stone Trust Co., Harrisburg. 


Los Angeles, California — 
George W. Bennett has been appoint- 
ed sales manager of Metal Products 
Engineering, Inc., manufacturer of 
banking and office equipment. He for- 
merly was field director for the All- 
Year Club of Southern California and 
before that was in advertising and 
sales promotion work with Buick Di- 
vision of General Motors. 


New York, N.Y.—The fifth an- 
nual Consumer Credit Management 
Program will be held June 9 to 14 
at Arden House on Columbia Univer- 
sity’s Harriman campus. Fifty-six 
business executives will meet with ex- 
perts in consumer credit management 
to consider the problems and outlook 
for the consumer credit field in 1957- 
1958. 





Chicago, Illinois—Harold C. 
Dykstra has been named assistant 
cashier by the Merchandise National 
Bank of Chicago, it was announced 


by Kenneth K. Du Vall, president. 
Mr. Dykstra joined the bank last No- 


vember. 
e 


Dallas, Texas — Directors of the 
First National Bank have elected 
Richard A. Goodson, general man- 
ager for Southwestern Bell Telephone 
Company, to the bank’s board. He 
succeeds Walter L. Prehn, a board 
member since 1934 who formerly was 
general manager for Southwestern 


Bell. 
« 


Harrisburg, Pennsylvania— 
First Trust Training School to be.of- 
fered by the Pennsylvania Bankers 
Association has been scheduled for 
Pennsylvania State University, June 
23-29, 

* 


St. Louis, Missouri — Two offi- 
cials of the State Bank and Trust 
Company of Wellston have been in- 
stalled as officers of the Wellston 
Chamber of Commerce. Philip C. 
Kopitsky, the bank’s board chairman, 
became president of the C of C, while 
A. L. Uebel, the bank’s vice president 
and treasurer, was installed as treas- 
urer. 





MOSLER SAFE Company executives receive a plaque from the One Hundred Year 





Association of New York. A. H. Thiemann (left), vice president of the New York 
Life Insurance Company and association secretary, eo the plaque to John 


Mosler (center) executive vice president, and Edwin 
posed of companies in the city which have been in business a 


association is com 


- Mosler Jr., president. The 


century or more. Organized in 1848, Mosler qualified with nine years to spare. 
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St. Louis, Missouri—Death of 
two officers of the First National 
Bank, John Hayward, 66, and Joseph 
F. Thompson Sr., has been reported. 
Mr. Hayward was assistant vice presi- 
dent and counsel; Mr. Thompson was 
manager of the Collection Depart- 
ment. 


Fairmont, Minnesota—An 
“open house” was held at the Fair- 
mont National Bank to celebrate two 
events—the bank’s 50th anniversary 
and completion of a remodeling pro- 
gram. 

The bank’s exterior and interior 
were renovated. Among the changes: 
a new sign outside the main entrance 
telling the time and temperature; 
steel windows and a new side entry, 
and the conversion to bank use of 
basement space formerly occupied by 
barber and beauty shops. The remod- 
eling was needed to provide more 
room for customers and employes, 
according to Walter Norman, cashier, 
and Ray Haeckel, vice president. For- 
ty thousand dollars has been invested 
in business and office machines. 

The bank has assets of nearly 7 
million dollars. 


San Diego, California—A. J. 


Sutherland, president of the Security . 


Trust and Savings Bank, has observed 
his 12th year as president of the 
county-wide financial institution and 
his 29th year of association with the 
bank. Under his leadership, deposits 
have grown from 38 to 150 million 
dollars and offices increased from 
five to 17. 


Santa Fe, New Mexico—Ap- 
pointment of Richard C. Aspinwall 
Jr. as assistant 
cashier of the 
First National 
Bank has been 
announced by A. 
V. Wasson, presi- 
dent. A native of 
Illinois, Mr. As- 
pinwall attended 
the University of 
Colorado for two 
years and was graduated from the 
University of Michigan’s Business 
Administration School in 1954. He 
joined the First National Bank of 
Chicago after graduation and was an 
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MR. ASPINWALL 





BOASTING A NEW LOOK is the St. Clair (Minnesota) State Bank. A section 
which added 16 feet in width to the banking quarters was built onto the old struc- 
ture. The effective blending of the old and new, which included addition of a 
drive-up window, is shown above. Below, the flower-banked lobby on “open house” 
day, when more than 1,000 persons toured the bank. Located in a community 
with a population of only 350, the bank has resources of 1.8 million dollars. G. H. 


Hubmer is president. 








assistant national bank examiner im- 
mediately before joining the First 
National in Santa Fe. 


St. Paul, Minnesota—Three per- 
sonnel assignments have been an- 
nounced by the St. Paul Fire and 
Marine Insurance Company: E. R. 
Sherwood, who has been state agent 
in Pittsburgh, was named manager 
of the Chicago office; Carroll E. 
James, who has been a special agent 
in Pittsburgh, was named state agent 
to succeed Sherwood, and James L. 
Hicks was appointed special agent in 


eastern Tennessee, with headquarters 


in Knoxville. 
® 


Brooklyn, New York— Election 
of Charles A. Mastronardi as a direc- 
tor of the Lafayette National Bank 
was announced by the board. He is 
active in the transportation, ware- 
housing and real estate fields. 
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AT AGE 79 





Robert D. Beery, Ist IBA 
Shows Vigor 


Secretary, 


When a man attains the age of 79, it’s 
to be expected that he will spend more 
time in his easy chair than in earlier 
years. That’s how it is with Robert D. 
Berry of Long Prairie, Minnesota, but 
he still has a lot of energy and often 
deserts the chair. The fact that he 
drove more than 5,000 miles on a trip 
to California this past winter gives 
testimony to this. 

Mr. Beery, who celebrated his 79th 
birthday March 28, is a retired bank- 


er who has close ties with the Inde- 
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pendent Bankers Association, for he 
was the first fulltime secretary of the 
IBA, during the years when the organ- 
ization was fighting for its very exist- 
ence. 

A history of the association notes 
that Mr. Beery was appointed secre- 
tary after the organization meeting in 
Glenwood, Minnesota, on May 9, 1930. 
The history has this to say about him: 

“Mr. Beery was a person of vast 
experience. He had helped organize a 
bank or two, at one time was a federal 





bank examiner and recently had been 
in charge of the liquidation of a na- 
tional bank.” 

Mr. Beery served as IBA secretary 
from 1930 to 1933. “It was tough in 
those days,” he recalled in an inter- 
view held a few days before his 79th 
birthday. “I was lobbying for the as- 
sociation in the Minnesota legislature. 
It was all we could do to defeat a bill 
that would have permitted holding 
company banks to have branches, but 
we got support and backing from the 
legislators when we needed it.” 


Was State Commissioner 


After serving as association secre- 
tary, Mr. Beery was placed in charge 
of liquidation of state banks in Min- 
nesota. At the time, during the depths 
of the depression, there were 387 
banks in the state requiring the serv- 
ices of the liquidation branch of the 
Minnesota State Banking Department. 


From the liquidation post in the de- 
partment Mr. Beery moved up to be- 
come state banking commissioner, an 
appointment he got in 1936. Three 
years later he left the banking depart- 
ment to buy the Union State Bank in 
Browns Valley, Minnesota. He oper- 
ated the bank until his retirement in 
1949, ; 

A native of Decatur, Indiana, Mr. 
Beery become a North Dakota home- 
steader in 1905, settling in Mott. The 
young man from Indiana found farm- 
ing on the prairie much different to 
what he had become accustomed to in 
his native state, so he branched out 
into the real estate and loan fields, and 
banking. 

He was active in the organization of 
Hettinger County, of which Mott is 
the county seat. He was appointed the 
county’s first auditor by the governor 
of the state in 1907. 

In 1913, Mr. Beery became deputy 
commissioner of banks in North Da- 
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kota. This was followed by another 
county auditor assignment, this time 
in Grant County, adjacent to Hetting- 
er. 


National Bank Post 


A job that took him throughout the 
Oth Federal Reserve District, that of 
assistant examiner for the national 
banking department, started in 1921. 
He stayed with this until 1925. Mean- 
while, he and an associate bought a 
bank in Carson, North Dakota. 

Mr. Beery moved to Minnesota in 
1923, when he was named receiver of a 
closed national bank in Grey Eagle. 
His association with the IBA began 
seven years later. 

Mr. Beery and his wife, Florence, 
have four children: William H., vice 
president of the American State Bank 
in Watertown, Minnesota; Harold, 
who runs an electric and television 
business in Long Prairie; George, in 
the real estate and construction busi- 
ness in La Mesa, California, and Mrs. 
Merle Payton, who lives in Santa Rosa, 
California. 

Both senior Beerys are looking for- 
ward to a trip they will take during the 
summer. There’s going to be a big 
celebration in Mott, North Dakota, of 
Hettinger County’s 50th anniversary, 
and as the county’s first auditor, Mr. 
Beery will be numbered among the 
distinguished guests. 





PBA Publishes 
New Manual 


The Pennsylvania Bankers Asso- 
ciation has published a new educa- 
tional manual, “Meetings and Speech- 
es that Achieve their Purpose,” as a 
part of its continuous educational and 
public relations program. 

The manual points out that “Meet- 
ings and speeches, whether to in- 
form, persuade, entertain, or to reach 
a decision, are important parts of a 
bank’s public relations program.” 
The new manual covers all phases of 
organizing and conducting a meet- 
ing, presenting an effective speech, 
using visual aids, holding staff meet- 
ings, and establishing a speakers’ 
bureau. 

Copies of the manual are available 
at $1.50 per copy. They can be or- 
dered from the PBA Educational 
Foundation, Box 152, Harrisburg. 
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KEEP DUST OFF LONG GREEN 
WITH ELECTRONIC MACHINE 


Everybody’s favorite green, the currency hue, that is, won’t be dulled by dust 


in the Richfield State Bank, Richfield, Minnesota. 


The bank has installed an electronic air cleaner system in its new building 


at a cost of $5,000. The device will remove at least 90 per cent of 
particles in the air, according to S. L. Jerpbak, president. 


all the dust 


Keeping the currency on hand dust-free was not the reason for the purchase, 


however. But, said Mr. Jerpbak, the new equipment will: 


@ Reduce maintenance costs on the building and precision machines. 


@ Offer a healthful atmosphere for customers and employes. 
Air in the average city, studies have shown, contains more than 


two million 


particles of dust per cubic foot. The average person takes in about one teaspoon- 


ful of dust in his lungs each day. 
Ah-Choo! 





Financial Statement 
of the 
INDEPENDENT BANKERS ASSOCIATION 


A Statement of Receipts and Disbursements 
for the calendar year ending December 31, 1956 





Balance on hand, December 31, 1955 ..................... $ 4,440.36 
Receipts 
Membership dues collected .............. ...... $126,137.50 
Transfer from Insurance Account to cover 
cost of postage, stationery, etc................. 4,000.00 
SE80151-0 
Total cash to be accounted for ............ _... .$134,577.86 
Disbursements 
Council and Convention: 222.2009 .4 S0 PR aS $ 16,526.95 
Salarigg. ee ee eee 42,933.42 
Traveling Expenecs ... 0... 62d: evs ioe ee ts 16,621.22 
Lights, Telephone and Telegraph .............. . 2,697.51 
POON coo) ee ee ee ©. 6,557.65 
Stationery, Printing and Supplies ............... 7,184.85 
NE PEs eines coven ss 1,118.70 
Insurance, Social Security, Unemployment and 
ther Tate 0. ee a eee ee 2,901.79 
Advertising, News Service and Publications ....... _ 1,220.54 
Legel Foes... ... see St He epee 2,120.13 
Float and Enchamte «5:56:55 pis ka cs nk See 41.48 
ic conta ae eo Wak Lek ee ae 1,500.00 
Committee Meeting Expense .................... 5,008.03 
Entra: Help: (Cheheal i) 00 oe ee DRE 35.08 
Post OGiee Bon Bambee 9.00 
Cost of Membership Plaques ................... 638.00 
Purchase of Independent Banker Magazine ........ 10,000.00 
Cash Advance to Independent Banker Magazine ... 7,000.00 
(revolving fund) 
WMianelianeows: 28 i 420.54 
$124,534.89 
Balance on hand, December 31, 1956 ........................ 10,042.97 
Total cash to be accounted for .................. $134,577.86 
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FLORIDA FASHIONS are demonstrated by these five models on the pool platform 

of the Golden Gate Hotel, site of the 23rd annual convention of the Independent 

yee auroras Fashion shows will be presented at ladies luncheons on April 
an ‘ 








$9,305,000 Reported Bank 
Embezzlement Losses in 1956! 


Correction of this situation, voluntarily, by our nation’s banks is necessary 
if our industry is to avoid more bureaucracy and further regulation by 
state and national authorities. 


The sensible approach in meeting the situation is to 


JOIN OUR LEAGUE 
(Annual dues are only $10.00) 


IMPROVE YOUR AUDIT CONTROLS 
(The League stands ready to help) 


AUTHORIZE THE $1,000,000 EXCESS FIDELITY INSURANCE 
(To protect your bank ... directors... stockholders . . . depositors) 
Our files contain scores of statements like the following: 


“The value of the League is not confined to the insurance protection, 
but has a more objective program in educating bank management of the 
importance in improving operations procedure and internal audit control. 
Through their bulletins and programs offered, they stress eternal vigilance 
in operations and audit control ... .” 


F. E. WemwMan, Executive Vice President 
Mount Carroll National Bank, Mount Carroll, Illinois 


Act Now! Enroll as a member today! 
Write or call 


BANK-SHARE OWNERS ADVISORY LEAGUE 


33 South Clark Street, Chicago 3, Illinois Financial 6-1866 
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Educators, 
Bankers Hold 


Conferences 


In two states recently, banking or- 
ganizations sponsored successful edu- 
cator-banker conferences designed to 
promote a better working relation- 
ship between educational institutions 
and the banking industry. 

In Sioux City, lowa, the Clearing 
House Association was host to rep- 
resentatives of 15 colleges and uni- 
versities at a one day session. In 
Dallas, Texas, four banks—Republic, 
First and Mercantile National and 
the Texas Bank and Trust Company 
—had as their guests representatives 
of three North Texas colleges and 
universities. 

Heads of economics departments 
and placement officers attended the 
meeting in Sioux City at which the 
need for bank executives and the fu- 
ture for college graduates in banking 
were explained. 

Guests at the Texas meeting were 
the presidents, deans of the schools 
of business, directors of student per- 
sonnel and various department heads 
of East Texas State Teachers College, 
Commerce; the North Texas State 
College, Denton, and Southern Meth- 
odist University, Dallas. 

Purpose of both conferences was 
to give educators a better understand- 
ing of the attractive opportunities for 
college graduates in banking. 





Where to Write 
For Talk Text 


Even if you fancy yourself an ex- 
pert on the subject of time credit, 
you'll learn much more about it if 
you read the text of an address, “Con- 
sumer Instalment Credit,” which was 
delivered to the National Consumer 
Credit Conference for 1957 in Den- 
ver, Colorado, on March 25. 

A. L. Mills Jr., a member of the 
Board of Governors of the Federal 
Reserve System, delivered the ad- 
dress. Copies may be obtained by 
writing the board at Washington, 
D.C. 


THE INDEPENDENT BANKER 








Federal Credit and Lending 
Nears $70 Billion Total 


Federal credit and lending opera- 
tions, whose emergency origins seem 
to have been lost with time and with 
the general mushrooming of Govern- 
ment economic activities over recent 
years, are rapidly approaching the 
$70 billion mark in totals outstand- 
ing and still heading higher. 

Indicative of their importance and 
economic impact, Federal credit pro- 
grams have shown a rate of growth 
more than five times that of the econ- 
omy in the period since the end of 
World War II. 

Figures compiled by the U.S. Bu- 
reau of the Budget estimate the com- 
bined total of direct loans and in- 
vestments, guarantees and insurance 
for major U.S. Government credit 
programs at a new high of 69.4 bil- 
lions at the end of the current fiscal 
year on June 30. 

This represents a rise of more than 
$6 billions over the preceding year. 
The Budget Bureau forecasts a fur- 
ther increase of more than $7 bil- 
lions in the 1958 fiscal yéar to bring 
the total outstanding to just under 
$77 billions at the end of June next 
year. 


500 Per Cent Rise 


Combined direct loans and invest- 
ments outstanding were only about 
$5 billions in 1945, and guarantees 
and insurance were in the neighbor- 
hood of $6 billions. 

Thus Federal credit activities have 
expanded by over 500 per cent in 
the years since the end of World War 
II as against a rise of little more 
than 90 per cent in gross national 
product for the period. 

Right now the country’s attention 
is centered on the Federal Govern- 
ment’s projected $72 billion spending 
budget for the 1958 fiscal year, the 
biggest on record except for wartime. 

Mere spending figures alone, how- 
ever, important though they may be, 
are not the entire measure of the im- 
pact of Government activities on the 
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economy. As the Budget Bureau 
points out in a special analysis of 
Government lending operations: “In 
addition to influences in specific 
areas, Federal credit programs exert 
a powerful influence on the general 
level of economic activity.” 


impact on Budget 


These credit activities have an ap- 
preciable impact on the Federal 
budget. Total budget expenditures 
under these programs, represented by 
new loans less repayments, are esti- 
mated at $1.4 billions for the current 
fiscal year and somewhat higher in 
the 1958 fiscal year. 

Through guarantees and insurance 
of loans made by private lenders, 
Federal agencies have underwritten 
more than 40 per cent of all out- 
standing home mortgage loans. In ad- 
dition to housing, other large areas 
of Federal credit activities include 
agriculture, defense production, and 
loans abroad. 

Direct loans and investments of 
$21.5 billions comprise somewhat less 





U.S. LENDING 
ACTIVITIES 


The following table gives the trend 
of Federal credit activities by amounts 
outstanding and committed (in bil- 
lions of dollars) from the 1945 fiscal 
year to date: 


Fiscal Guaran- 

Year Loans tees Total 
1945(e) $50 $60 $11.0 
1950 15.7 20.1 35.8 
1951 15.7 23.7 39.4 
1952 17.4 27.2 44.6 
1953 19.1 30.9 50.0 
1954 17.8 35.5 53.3 
1955 18.9 40.3 59.2 
1956 19.2 43.8 63.0 
1957(e) 21.5 47.9 69.4 
1958(e) 23.2 53.6 76.8 


(e) Estimated. 
Source: U.S. Bureau of the Budget. 


than a third of the $69.4 billion total 
of Federal credit programs expected 
to be outstanding on June 30. 

Close to half of these loans and in- 
vestments are to foreign borrowers, 
led by the United Kingdom which 
owes $3.4 billions on its 1947 loan 
and recently borrowed an additional 
$500 millions from the Export-Import 
Bank to meet financial needs rising 
out of the Suez crisis. 

Loans abroad made by the Depart- 
ment of State under the International 
Cooperation Administration also are 
substantial and are estimated at $2.3 
billions at the end of the current 
fiscal year. 

In the domestic field, total loans 








Can We Be 
Helpful? 


When your customers 
come to San Diego (and 
some of them will), refer 
them to us. We'll take 
good care of them for 
you. 


San Diego 


gus. Dank 


SAN DIEGO, CALIFORNIA 


MEMBER F.D.1.C. 
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to agriculture were in first place and 
were estimated at nearly $5 billions 
as of the end of the 1957 fiscal year. 
Somewhat over half this total was for 
the Rural Electrification Administra- 
tion and a large part of the balance 
for the Commodity Credit Corpora- 
tion. 

Federal guarantees and insurance 
in force are estimated at just under 
$48 billions as of June 30 this year. 
Mortgage loans of the Veterans Ad- 
ministration and the Federal Hous- 
ing Administration account for more 
than 90 per cent of all outstanding 
guarantees and insurance, and most 
of the remainder are long-term obli- 
gations of the Public Housing Ad- 
ministration. 

The Budget Bureau reports that as 
of June 30, 1956, the VA had guar- 
anteed 4,811,000 loans of all types, 
of which 94 per cent were for homes, 
5 per cent for business, and one per 
cent for farms. 


GROWTH OF U.S. CREDIT PROGRAMS 


in post-World War II period. 


GUARANTEES 
Po LOANS 


1945 
Source: U.S. Bureau of the Budget 


Trend of estimated loans and guarantees 
outstanding (in billions of dollars) 





1950 









1957 





Prepared by Institute of Life Insurance 











IBA Adds 10 
More Banks 


Ten banks joined the Independent 
Bankers Association in March, it was 
announced by Ben DuBois, secretary. 
The new members are: 

COLORADO 
The Palisades National Bank of 

Palisade 
ILLINOIS 
National Boulevard Bank of Chicago 
NEBRASKA 
First National Bank of Minatare 
TEXAS 
Waxahachie Bank & Trust Company 

of Waxahachie 
VIRGINIA 
The Bank of Sussex & Surry of 

Wakefield 
WISCONSIN 
Northwestern State Bank of Chippewa 

Falls 
State Bank of Deer Park 
Farmers State Bank of Rock Springs 
Farmers & Citizens Bank of Sauk City 
State Bank of Wonewoc 

BOUGHT 


BANKS 2..°soto 


All Negotiations Confidential 


A NATIONAL CLEARING HOUSE 










BANKERS SERVICE COMPANY 
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Minneapolis Fed Sets 
Open House, Conference 


One of the largest meetings of top 
bank executives ever held in Minne- 
apolis is scheduled for May 3 and 4 
in connection with an Open House 
and Conference sponsored by the 
Federal Reserve Bank of Minneapo- 
lis. 

Top men from each of the ap- 
proximately 1,300 banks in the Ninth 
Federal Reserve District, plus bank 
supervisors, banking association of- 
ficers, representatives of other Fed- 
eral Reserve Banks, and other bank- 
ing and business leaders, have been 
invited to the two-day meeting which 
will celebrate the completion of an 
eight-story addition to and extensive 
remodeling of the bank’s building. 

It will also be the first occasion for 
most of the district’s bankers to meet 
the new Reserve Bank president, 
Frederick L. Deming, who took over 
the bank’s top job April 1. 

Included in the two-day event are 
tours of the bank and a buffet lunch- 
eon in the bank’s new dining rooms 
on May 3, with additional bank tours 
and a speaking program, luncheon 
and dinner at the Nicollet Hotel on 
May 4. 


Headlining the speaking program 
is Governor C. Canby Balderston, 
Vice Chairman of the Board of Gov- 
ernors of the Federal Reserve System, 
Washington, D. C. Other featured 
speakers are David M. Kennedy, 
President, Continental Illinois Na- 
tional Bank and Trust Company, Chi- 
cago; J. Cameron Thomson, Chair- 
man, Northwest Bancorporation, Min- 
neapolis; Reno Odlin, President, 
Puget Sound National Bank, Tacoma, 
Washington; and Mr. Deming. 


Presiding officers for the speaking 
sessions will be Oliver S. Powell, who 
retired as president of the Minneapo- 
lis Reserve Bank March 31, and Les- 
lie N. Perrin, Chairman of the bank’s 
Board of Directors. It was under the 
leadership of these two men that the 
bank’s building program, begun 
June 1, 1955, was brought to com- 
pletion. 

The new eight-story addition brings 
the building to a height of 12 floors 
above ground and is the first major 
change in the structure since its com- 
pletion in 1925. 
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-A Regular Feature 
Written EXCLUSIVELY for 
THE INDEPENDENT BANKER 
By the President of a 
Country Bank 








Remetinica an independent banker 
does great harm to the cause of 
independent banking. He accom- 
plishes this when he becomes con- 
spicuous by his failure to give his 
community the type of service it 
requires. 

The man who operates the other 
bank in my town is working his way 
into this category. I’m not com- 
plaining from a personal stand- 
point, understand, because my 
over-cautious competitor is driving 
a lot of business my way. But I do 
hate to see any independent operate 
in such a way that it tends to give 
all independents a black eye. 

Every time I get into an argu- 
ment on the relative merits of chain 
vs. independent banking, it seems 
my opponent inevitably is able to 
drag out the name of some inde- 
pendent who buys a lot of 91 day 
bills but makes scarcely any local 
loans. 

I have no doubt that many of the 
claims made during these argu- 
ments are greatly exaggerated, but 
the fact that they can be made at 
all, and that they have even a grain 
of truth, is extremely disturbing to 
me as an independent banker. 


Word Gets Around 


The reluctance of my competitor 
to make loans to individuals who 
are good risks by my standards 
causes a good deal of talk. It even 
reached the ears of the state repre- 
sentative from our district who 


talked to me about it. 


Our state representative was crit- 
ical and concerned. The situation 
in our town had been cited to him, 
he said, during preliminary spar- 
ring on the subject of bank holding 
company legislation in our state. 
Our representative was inclined to 
agree with a pro-holding company 
colleague who had said, “You never 
hear of any chain bank failing to 
give good service.” 

I am not disposed to argue with 
any legislator but I was forced to 
take issue with that statement. My 
argument went something like this: 

Chain banks spend thousands, 
yes, even millions of dollars adver- 
tising the extent of their services. 
This advertising is calculated to 
make the public believe the chain 
bank is the most efficient of all and 
the repetition of this theme does 
have its effect. 

Yet the chain bank is as hide- 
bound in its own way as the most 
heavily-criticized independent, for 
its final decisions on the biggest 
volume of loan applications are 
based on formulas applied by some- 
one checking application forms in 
the home office. The personality 
factor, which I consider more im- 
portant than any formula, is often 
disregarded or ignored. If it’s not 
known to the man making the de- 
cisions, it can’t be considered. 

I passed on to the legislator the 
story Harry Harding, president of 
the First National Bank of Pleas- 
anton, California, told me about a 
disgruntled loan applicant. After 
careful investigation, Mr. Harding 
had decided against giving a loan 
to the applicant. Later, in conversa- 
tion with a merchant in Pleasanton, 
the applicant was bitter against Mr. 


Harding but said he held no resent- 
ment against the Bank of America 
for also rejecting his application. 

Why the difference in attitude? 
The applicant explained it this way: 
“The branch of the Bank of Amer- 
ica where I applied has to live up to 
the rules from the home office and 
that’s why I was turned down there. 
But I understand Mr. Harding can 
make his own rules.” 

If that reaction is in any way 
typical, maybe that’s why critics of 
independents can be so vociferous. 

My final point in the chain vs. 
independent argument is this: the 
very existence of independent banks 
forces chain bank operators to 
hustle and at least appear to give 
better service. After all, they are 
trying to grab all of our business 
they can get and eventually destroy 
us. 

The competitive factors in bank- 
ing are kept alive by the existence of 
independents. 


Judging from the mail forward- 
ed to me from the office of The IN- 
DEPENDENT BANKER, my remarks 
in the March issue about difficulties 
chief operating officers often have 
with their directors struck a respon- 
sive chord. 

I wrote in that issue that it was 
my good fortune that every man on 
my board of directors has a good 
general knowledge of the banking 
business. The consensus of those 
who have written, frustrated chief 
operating officers all of them, is, 
“Man, are you lucky!” 

I was particularly struck by the 
letter of the executive vice presi- 
dent of a bank in the South who 
recited chapter and verse on the 
personalities who are directors of 
his bank and observed bitterly, “I 
dread the days the board meets.” 

Time often can be counted on to 
remedy a situation of that kind. If 
one decides he can’t stand the strain 
while thus waiting for corrective 
influences, the best thing to do is 
look around for a new spot. Reloca- 
tion never is easy, but the jar that 
goes with adjusting to a new job 
is better than eating one’s heart out 
and getting ulcers while waiting 
for conditions to improve. 
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Let’s Forestall "THWACK’ 
By Dame History 


Small business is in “deep trouble.” That’s not only our 
assessment—it’s also that of TIME magazine. It pleases 
us that TIME, which is big business, has arrived at that 
conclusion. This issue of The INDEPENDENT BANKER Car- 
ries an article based on TIME research and we recommend 
that you read it. 

There was read into the Congressional record recently 
a letter to George Burger, executive vice president of the 
National Federation of Independent Business, from L. J. 
Salter, president of the Salter Canning Company in North 
Rose, New York. Mr. Salter had some extremely biting 
comments on the failure to Congress or the Administra- 
tion to give adequate relief to small business. 

“At this late and repetitious moment,” Mr. Salter 
wrote, “I feel the NFIB is altogether too polite. Events 
are reaching far beyond the usual courtesies. We all, I 
believe, are tired of kicking this ‘dead horse’ up the 
Capitol steps every time Congress convenes, only to see 
it roll down the Capitol steps when Congress disbands.” 

Mr. Salter also ventured this opinion, “You won’t see 
it and I may not, but I have a hunch Dame History has a 
resounding THWACK hidden in her satchel that won’t be 
pleasant when time comes to use it.” 

Certainly it would be the best part of wisdom to fore- 
stall that resounding THWACK Mr. Salter fears. Inde- 
pendent bankers should back every move to help small 
business because the very existence of successful small 
banks hinges on the success of the small business firms 
which the banks serve. 


Bankers Should Acquire 
Some Political Savvy 


The fact that bankers lack political savvy has been a 
subject of comment in this magazine on numerous occa- 
sions in the past, but even that background didn’t pre- 
pare us for what happened during debate in the House 
on the Patman Monetary Commission resolution. 

During the debate, Speaker Sam Rayburn quoted from 
a telegram a banker had sent to one member of the House. 
The telegram began, “I have been requested by the rep- 
resentatives of the American Bankers Association in 
Washington to send you the following telegram.” 
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Well, that incident is water over the dam, but what of 
the future? 

First and most obviously, even if you’re asked to send 
a telegram by an organization, don’t tip your mitt by 
telling the recipient how you happen to be communicat- 
ing with him. 

Second, the incident points out the fact that if bankers 
are to be effective politically, they must be more active 
politically. The least a banker can do on this score is to 
become acquainted with the representative from his dis- 
trict. Yes, and write him whenever you want to express 
yourself on any issue. 


A State Superintendent 
Views Independents 


The preservation and promotion of independent state 
banks in California, in this day of increased bigness and 
monopoly, is the administrative policy of your Superin- 
tendent of Banks. We believe we must resist monopoly of 
any kind, and must not permit any action that will en- 
courage the swallowing up of the remaining small inde- 
pendent banks in California. 

It is our policy to help wherever possible to prevent 
monopoly and discrimination against state banks and to 
see that an independent state bank has all of the advan- 
tages accorded to national banks, and particularly to gain 
the privileges that some of the larger national banks have 
in the way of deposits from the state treasurer’s office. To 
discriminate against the independent state banks hurts the 
dual system of banking and is injurious to the develop- 
ment of California and the general welfare of its citizens. 

The word “independent” is closely related to the word 
“liberty” and the word “individualism.” Individualism 
has been the primary force of American civilization for 
three centuries. It is our kind of individualism and inde- 
pendence that has supplied the motivation for America’s 
political, economic, and spiritual advancement in all these 
years. 

In times like these, when mergers and monopoly are so 
widespread, when there is so much pressure to worship 
bigness and quantity, our policy is to help as much as 
possible the independent banker and the independent 
operator. For if the ideal of independence and the spirit 
of American individualism decays, the sun of America 
will surely have begun to set. 


—From the 47th annual report of 
William A. Burkett 
California Superintendent of Banks 


THE INDEPENDENT BANKER 





Purina Dealer Austin Kircher (left) frequently confers with his banker, J. B. Crosby. 


WE WORK WITH 
THE SAME PEOPLE...FARMERS 


A member of the Indiana State Bank- 
ing Commission and a past president 
of the Indiana Bankers Association, 
J. B. Crosby, president of the First- 
Citizens Bank and Trust Company of 
Greencastle, Ind., recently summed u 
over 20 years of association with 
Purina Dealers by stating: 

“IT recommend that a banker finance 
a good Purina Dealer in an agricul- 
tural community such as ours . . . it’s 
good for the community and brings 
new customers into the bank.” 

Typical of the Purina Dealers the First- 
Citizens Bank has financed over the 
years is Austin Kircher, owner of the 
Kircher Hatchery of Greencastle. Sup- 
ported by the confidence and trust 
placed in him by Banker Crosby, Mr. 
Kircher built his Purina dealership 
from “scratch” into a thriving 1500- 
bag-a-month business in only 9 years’ 


time. He has referred new customers 
to the bank and has helped vitalize the 
poultry and livestock industry in his 
section of the state. 


Banker Crosby says there is a “very 
low” percentage (less than 1 per cent) 
loss on financing feeders recom- 
mended by Purina Dealers. And, he 
considers the dealer’s recommenda- 
tion especially valuable in helping to 
decide on the approval of a loan. 


“The Purina Dealer’s supervision of 
feeders makes these loans an even 
better risk,” Banker Crosby says, “‘in- 
asmuch as Purina Dealers also work 
closely with their feeders to help them 
succeed. 


“Yes, I have found that doing business 
with Purina Dealers is profitable,” Mr. 
Crosby says. “After all, we work with 
the same people... farmers.” 


PURINA...YOUR PARTNER IN SERVING ANIMAL AGRICULTURE 
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MNWalional presents the 


eimeelvalaeliliam eleriilats Maitelailiatey. 


CWalional ’POST-TRONIC... 


the first electronic bank posting machine! 


Now released for sale 

The frst Blectronic Posting Machine 
released for sale is for banks. The 
Post -Tronk 


National brings new 


standards of accuracy—and econ- 
omy never known before. Through 
the miracle of Electronics, far more 
of the posting work is done— without 
anv thought, act or effort bv the 


aperator—than can be done bv any 


present method , .. far faster, too! 

It posts ledger, statement and jour- 
nal semu/tancously, all original print 
(no carbon), Lt simplifies operator 
training, and makes the operator's 
job much easier, And it has many 
other advantages which, combined 
with the Electronic features, bring 
the lowest posting cost ever known, 
Therefore it will soon pay for itself, 


Your nearby National represeniatire will gladly shou 


whai your bank can sare with the National Posi-Tronic. 
oe 


THE NATIONAL CASH REGISTER COMPANY, varron 9, on10 


989 OFFICES IN 94 COUNTRIES 


electronically verifies proper account selection 

electronically selects correct posting line 

electronically picks up and verifies old balance 

electronically determines good" or “overdraft” 
balance pickup 

electronically picks up and verifies accumulated 
check count 

electronically detects accounts with stop payments 
and “holds” 

electronically picks up, adds, verifies trial balance 

electronically picks up, adds, verifies balance transfers 

—and what the Post-Tronic does electronically, 
the operator cannot do wrong! 
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